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parla TURNOVER OF RUDY FURNACES 


RUDY’S THE PICK OF ‘26 


The New Rudy De Luxe Hy-Power 


Manufactured By 


MEANS LARGER NET PROFITS 


A Real Sales Plan 


Re furnaces are bought under the famous Rudy Profit 
Sharing Schedule (copyrighted). Under this plan you always 
get the lowest available price. 

Because: 

If you sell a furnace for cash you can pay cash for that fur- 
nace and take a generous discount. 

And if you sell on time, the Rudy folks carry the contract (no 
third party bankers), and send you the cash by return mail 
after deducting the furnace at the lowest scheduled price. 


6% RATE ON RUDY TIME PAYMENT CONTRACTS 
The low rate of carrying charge make sales easy and profits greater. 


Rudy dealers need never have large bills to pay under the Rudy 1926 
Sales Plan. 
OUR 1926 PROPOSITION OFFERS 
1. The most complete line of warm air heaters. 
2. The best array of advertising co-operation. 
3. A real sales plan that makes bigger profits. 


Send Today for the Complete Rudy Proposition. 


THE RUDY FURNACE CO. 


Dowagiac Michigan 


ALWAYS REFERRED TO WHEN GOOD FURNACES ARE MENTIONED 
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Can You Put Your Finger on 


the Good Jobs? 


A? every heating man knows, one of the most impor- 
tant things in this business is to locate the good 
jobs—those jobs that are not installed on a price basis, 
and therefore pay you a clean profit. If you know in 
advance where these good jobs are, the rest is simply a 
matter of convincing the prospective customer that you 
have the right furnace for him. 

The Mueller dealer who makes use of the many selling helps 


that we provide, has no trouble in “spotting” and “landing” the 
good jobs. The Mueller “Job Prospector” goes out and locates 





them—finds them wherever they may be—and Mueller direct- 
by-mail advertising follow-ups develop and maintain the pros- 
pect’s interest to the point of sale. Mueller free engineering 
service helps the dealer “crack the hard ones”—provides him 
with complete blue-print plans and figures covering a “scien- 
tifically engineered-in” installation to fit the customer’s specific 
requirements. 

Mueller dealers are backed by complete sales, advertising 
and engineering cooperation that helps them get the good jobs 
in the face of mail-order and factory-branch competition. In 
1926 it will pay you to be lined up with an organization that fights 
the dealers’ battles. 


L. J. Mueller Furnace Co. 
193 Reed Street Milwaukee, Wis. 


Makers of Warm Air Furnaces, Steam and Hot Water 
Boilers, Tank Heaters and Garbage Burners, etc. 


Detroit, St. Louis, St. Paul, 
Salt Lake City, Seattle. 


Boston, Baltimore, 
Ft. Collins, Colo., 


Warehouses: 
Minneapolis, 





=] 


dependable heat 
easter to sei th on. to 4 ell. 


Mueller Double Radiator Furnace 
—a self-cleaning, warm air fur- 
nace with more direct heating 
surface than any other furnace of 
equal grate area. 










Convector the Mueller 
heating system without 
pipes Straight air pas- 
Sages — gentle circulation 


100.000 satisfied users. 





—— 
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The SUPER - SMOKELESS Furnace 
is the only really smokeless fur- 
nace on the market. It brings 
satisfied customers and earns 
big profits for Dealers. 














Cutaway View of 
SUPER-SMOKELESS FURNACE 


UTICA, N. Y. 








You Can Increase / 


Your 1926 Business e 


You can increase your 1926 Business by 
taking on the Utica line of furnaces. The 
Utica SUPER-SMOKELESS Furnace has 
definitely superior features found in no other 
furnace. It offers outstanding advantages to 
the Home Owner, and places the doalée 
above ordinary competition. You can get a 
real price for your work and reap larger 
profits with this remarkable furnace. 


The new Utica Merchandising Plan will 
also bring more customers—sell more furnaces 
—and increase your profits. It has been thor- 
oughly tested and is a proved success. Under 
this alan our representatives co-operate closely 
with our dealers and help them sell the fur- 
naces they buy. It enables them to secure the 
largest possible amount of business and to 
secure satisfied customers who build future 
business. 


It will mean Increased Business and Larger 
Profits to take on the Utica line of furnaces. 
Let us send, without obligation to you, full 


articulars about our SUPER-SMOKE- 
— Furnaces and Utica Merchandising 
an. 


UTICA HEATER COMPANY 


Manufacturers of the CHICAGO, ILL. 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 








UTICA HEATER COMPANY, Utica, N. Y. 


Gentlemen: 

Please send, without obligation to me, complete information 
about your SUPER-SMOKELESS Furnace and the new UTICA 
MERCHANDISING PLAN. 





Published Weekly 


Record, 620 South Mic Avenue, Chicago, 


American Artisan and Hardware ° Tilinols. 
Entered as Second , =. Matter June 25, 1887, at the Post Office at Chicago, Illinois, under act of March 3, 1879. 
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Home Owners are Buying 


this Oakland Round Type 


Radiator Furnace! 
pf VERY dealer handling Oakland 


Furnaces has the satisfaction of 
knowing he is making sales—sales 
that are netting good sound profits. 
And, most of all, they are doing it 
right now! 


Are you getting your share of this 
business? Do you want it? 


Write for prices and discounts today! 





OAKLAND FOUNDRY CO. 


BELLEVILLE 


ILLINOIS 














Built_for Speed and-Endurance,--Too— 


STEEL construction —air 

tight and with immense 
radiating surface—this gives 
quick heating. 


But be sure you get durable, 
sturdy construction along 
with steel. You can assure 
your customers of many years 
of real severe heating services 
with the 


“HOME 


“HOME COMFORT” 
Steel Furnaces are sold 
only to the trade—The 
agency is an assured 
money maker. Let us 
outline the Home Com- 
fort Agency plan to yor 
now. Write for our book- 
let “The Joy of Home 
Comfort.” 


s 









? CE the double doors 


and the solid, sound front 
construction on the “Home Com- 
fort.” The dome is one piece 
heavy gauge steel plate. The one 
seam is tight riveted practically 
welded and is in front directly 
over the feed door where it is sub- 
jected to the least heat. 


Write today for complete catalog 


giving full detailed information 
and numerous illustrations. 


COMFORT” 


ST. LOUIS 
HEATING 
COMPANY 


2901-11 Elliot Avenue 
St. I a Mi * 
PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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Weir Neel a 
holds the lead— 


with these new, exclusive improvements 
and a 7éal FIVE YEAR GUARANTEE direct— 
to the user covering the entire Weir Furnace 


























a ers 
are in one piece, which is 
air-tight riveted to the main 






OU can't afford to wait—the time 
to grasp a big opportunity is now 
when you are presented with one. 


If you are not familiar with the dozens 
- of other exclusive WEIR features, in- 
cluding the famous WEIR Brass Plate 
which certifies its heating capacity and 
guarantees its operation, you should 





We want more big, live dealers to become WEIR dealers 
for 1926 and all time and when you look over the 
WEIR agency plans you'll see why selling the highest 
grade furnace made pays bigger profits. 


Write today for GheMEYER FURNACE ® 


Agency details Peoria-Illinois 








When writing mention AMERICAN ARTISAN—Thank you! 
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Winter Nights Are Reading Nights---Read These Books 


The Universal Sheet Metal Pattern Cutter Vols. 1 and 2 

By Neubecker 
ERE are two books that can’t be beat. They are the m 
practical and useful treatises on the subject. 
Work of al) the branches of the trade and the broadest scope 
of details are found—inside and outside work—smal! jobs and 
the most complicated are shown, explained and profusely illus- 
trated, 

The first volume deals with all types and kinds of inside 
small and large sheet metal work, 

The second volume of this practical work deals with the more 
advanced branches of sheet metal work, in fact is largely de- 
.voted to the architectural end of the business, It consists of 
400 double column pages and is illustrated with 711 engravings 
showing all methods under treatment, as well as perspective 
views of the subjects of the patterns, and other demonstrations 
in their finished state; It includes drawing, full sized detailing 
and lettering, development and construction of sheet metal 
cornices and skylights, leaders, copings, pediments, circular 
work, dormer and bay windows, sheet metal ornamentations, 
electrically illuminated signs, hollow metal windows, frames 
and fire doors, metal roofing, etc. 

The volumes are bound in heavy” cloth and each measures 
9x12 in. Each contains over 380 pages and 680 original draw- 


ings. Price $7.50 
Exhaust and Blow Piping 


By Hayes 
pxsaver and Blow Piping has had an unusually big demand, 
A fresh supply is now off the press and is in our hands for 
immediate delivery. It has an invaluable treatise on the plan- 
ning, cost, estimation and installation of fan piping in all its 
branches giving all necessary guidance in fan work blower and 
separator construction. 159 pages, 5x8. 51 figures. Cloth, $2.00. 


Manual of Automotive Radiator Construction and Repair 
By F. L. Curfman and T. H. Leet 
Asrous interested in Radiator Repairing will find the 185 
pages of practical instructions and the 120 illustrations 
showing actual construction and repairing a big help. In a con- 
densed manner some four to five thousand answers to questions 
are given. It is thoroughly practical as both authors are men 
of wide experience in this work. Printed in large, easy to read 
type. Measures 5% x9 inches. Price $2.50. 
Duct Construction 
By Neubecker 
A TREATICB on the construction and erection of heating and 
ventilating ducts, including the cutting and forming of the 
metal, the laying out of the elbows etc. A practical expert 
wrote this book and you'll find that it covers the subject thor- 
oughly. By William Neubecker. Bound in cloth, 194 pages, 
217 illustrations. Size 5% x 8% in. Price $2.00. 
Sheet Metal Workers’ Manual 
A Naw book produced by the combined efforts of L. Broemel, 
a practical man, and the late Professor J, S. Daugherty, in- 
structor in Sheet Metal Work at the Carnegie Institute of Tech- 
nology, Pittsburgh, Pattern drafting is its biggest feature; not 
only tells how to make the pattern, but how to develop it with 
modern machines and tools; gives valuahle assistance on sol- 
dering, brazing, welding, crimping, beading, straight, circular 
and irregular cutting, in fact covers every angle of the trade. 
Bound in leatherette; 600 pages; more than 400 pen drawings 
and illustrations. Price $2.00, 
ntials of Sheet Metal Work and Pattern Drafting 
By Professor J. S. Daugherty 
NVALUABLE to the sheet metal worker, contractors and in- 
structor, as well as an elementary and advance course for 
vocational and trade school students and apprentices. Some of 
the subjects covered are pattern cutting, soldering, ng, wir- 
ing, radial line development, pipes, elbows, miters, pitched 
covers and flaring articles, pipe intersections and tee joints, 
181 pages, substantially bound in blue cloth; profuseful illus- 
trated. Price $1.50. 
The Ventilation Handbook 
By Charles L. Hubbard 
A PRACTICAL book designed to cover the principles and prac- 
tice of ventilation as applied té furnace heating; ducts, flues 
and dampers for gravity heating; fans and fan work for ven- 
tilation and hot blast heating by means of a comprehensive 
series of questions, answers and very plain descriptions easy to 
understand. Price $2.00. 
and Labor Savings Methods for Sheet Metal Workers 
Vols. 1 and 2 

OLUME I, There are hundreds of ideas and expedients, all 

contributed by sheet metal workers throughout the country, 
illustrated by cuts and original drawings. Cloth bound. Size 
4% x7 in. Price $1.00. 

Volume II written in same popular style as Volume I. Places 
at your disposal a comprehensive collection of ingenious ways 
of executing many practical tasks in much more simple way 
than if done in the regulation manner. Also contains special 
articles on Automobile Repairing; gives a very practical series 
of illustrated directions on erecting metal ceilings with ten 
guide rules which will save time, trouble and expensive mis- 
takes, Price $1.00. 










































































AMERICAN ARTISAN, 620 S. Michigan Ave., Chicago, Ill. 




















OR the enclosed $ send the books ordered and enter 
following subscription (or renewal). NOTE — Deduct 
10% from TOTAL 

Name of order 
when subscription is 

Address included order 














[] Send me complete book catalog. — = 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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The more you know about 
Wiechert Furnaces the 
easier you can sell them! 


For you can talk them to your cus- 
tomers with real selling power—you can 
thoroughly explain the furnace and its 
operation. 


The extra-large-capacity water pan is 
so placed that it will always be seen 
when the furnace is fired, and thus re- 
mind the user to keep it filled. 


The feed section has deep corruga- 
tions to secure large radiating surface 
and is absolutely self-cleaning. The ra- 
diator is cast in one piece, with large 
corrugations to increase the heating 
surface. The feed section and the ra- 
diator form the efficient Wiechert com- 
bustion chamber. 


Have you the latest prices and dis- 
counts on Wiechert Furnaces? Send 
for them today! 


ST. CLAIR FOUNDRY CORPORATION 


Centralia, Ill. Belleville, Ill. 
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NO. 1000 SERIES PIPE FURNACES 





























Remember-—the“GEM” 
is OVER SIZE 


OU never saw as high grade a furnace as 

the “GEM” in the competitive price class 
that was oversize—the “GEM” is and we invite 
you to measure any “GEM” you run across 
and see for yourself. 


The “‘GEM” is competitive priced 
but far above competition in quality 


LL of the features demanded today are 

Incorporated in the “GEM.” It was de- 
signed by leaders in the industry—by a house 
that knows what is needed and able to provide 
it—at a price that enables you to get business 
and profits. 


Here are a few “GEM” features: 


One-piece radiator—made by a new, better 
method of moulding with green sand core. 
Cleanest castings possible and of absolute 
uniform thickness. 

Extra large and heavy combustion chamber. 
Immense heating surface. Clinker proof 
grates operated by easy working, convenient 
lever shaker handle. 

Large, correctly shaped ash pit, one-piece 
base with solid base ring attached. Easy to 
erect and case—let us tell you why the “GEM” 
is easier to case than any other furnace on 
the market. 


Write today for complete ‘‘GEM’’ 
construction and agency details 





ROBINSON FURNACE CO. 





228 West Lake Street Chicago, Ill. 
DP Wy 
w AWS 


™N 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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Secure the 


COL-BURN AGENCY 


Enjoy real service and 
co-operation 


SMOKE 
PROOF 





WELDED SEAMS 


Distributors and Shipping Points 
PITTSBURGH--DENVER--NEW ORLEANS 
CHICAGO 


COL-BURN HEATER CO. 


1955-75 North Long Avenue 
CHICAGO 














WE MANUFACTURE A COMPLETE LINE 
OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CARRIAGE BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 


THE KIRK-LATTY MFG. CO. 
1971 W. 85th St. Cleveland, O. 
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The improved air duct increases the 
heating capacity about 30% in our 


WASHINGTON HOME 
FURNACE 


Placed above floor, hence saves 
the cost of digging cellar. 


Produces circulating moist heat 
for 5 to 7 rooms. Only stove or 
furnace ever built without name 
plate or advertisement on the 
outside. (Name is molded on 
inside of front feed door.) 


Beautiful grained mahogany fin- 
ish harmonizes with finest ma- 
hogany furniture. (Also in plain 
finish for one-third less.) 

Made in the same plant in which 
we manufacture 100,000 Wash- 
ington stoves and ranges an- 
nually. Can ship promptly as 
we now manufacture fifty fur- 
naces per day. 


IMPROVED AIR DUCT 


Correct location of water pan—Hot Blast Fire 
Box and many other features 


Most beautiful and most expensively constructed furnace now on 
the market. Gives the user an excellent value and the dealer a 
handsome profit. 


Write today for exclusive agency plan, your district may be open. 


Gray & Dudley Co. 


Nashville, Tenn. 
“We mek more than 100,000 p ds of Southern pig iron per day.” 





“No This Is Not 
a Victrola” 


Patented 6-16-25 








BOLTS wh} 








IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 








THE BIG, OPPORTUNITY for 1926 
or FURNACE JOBBERS — 

















Lies in Warm 
Air 
Agency 
ber Furnaces 


Secure It Before It Is Too Late 


Unrivalled Production Facilities Enable Us to Offer 
You a Furnace, Unequalled in Finish and Mechanical 
Precision—and at a Reasonable Price. 


The Cleveland Co-operative Stove Co. 


East 67th St. and Central Ave. Cleveland, Ohio 














PATTERNS wwizns: PATTERNS 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 

















Those CLINKERS in the Furnace can best be removed by a 


Pat’d Aug. 19, 1919 


FEDERAL MFG. CO., HOLLAND, MICH. 


When writing mention AMERICAN ARTISAN—Thank you! 


FOR STOVES AND HEATERS ,x Soop ana 1oN 
VEDDER PATTERN WORKS ‘“*"*;;;°"*° TROY, N.Y. 


















FEDERAL 
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f  Vernois  * 
Pipe and Pipeless Furnaces 


COMPARE 

VERNOIS 
features with 
any other fur- 
nace you know 
—that’s the sure 
way to select a 
furnace that will 
be easy to sell. 





























For VERNOIS Fur- 
naces are easy to sell, 
and easy to install— 
and they stay sold. 


Write for cat 
alog A2 and 
the attractive 
nel prices. 








MT. VERNON FURNACE & MFG. CO. 
MT. VERIO, 


Ss 


\VERNOIS| 


z 
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Announcing the Williamson 
BOILER PLATE FURNACE 


The same thought, the same care and skill, the same 
knowledge and experience for which Williamson all- 
cast furnaces have been famous for more than 35 
years, are embodied in the Boiler Plate Furnace re- 
cently added to the Williamson Line. 


Electrically welded, making it 
permanently gas and dust 
tight. Double baffle in radi- 
ator adds several feet to fire 
travel and increases effi- 
ciency. New in-built hot-blast 
feature. Designed with the 
demands of the oil burner in 
mind, making it ideally adapt- 
able to any fuel. 





Only the Williamson Heater 
The new Co., with its great resources 
Wilierton aes a 
Boiler Plate : Bax 
give such valuable service in 
Furnace. merchandising. New and at- 
Guaranteed tractive sales policy gladly 
for 10 Years submitted. Write TODAY! 


Cincinnati, Ohio 





The Williamson Heater Co. 

















’ Ae TM 
wal Yan 


e 
— 
A 
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Qualit 


TAY 


y 


Quick Installation 
Rapid Turnover 
Cooperation in Selling 


ESE four features are all combined in our 1926 





sales plan. They mean prestige with profit for you. 


Write or Wire us for Details 


THE 
FOREST CITY 
FOUNDRY AND 
MANUFACTUR- 


The Forest City Fdy. 
and Manufacturing Co. 
Cleveland, Ohio 


ING CO. Send us complete information on 


- 1220 Main Avenue 
Cleveland, Ohio 


Niagara Furnaces at once. 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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EXTRA 
HIGH GRADE 
WOOD FACES 














EAGLESFIELD VENTILATOR CO. 


918 DORMAN STREET INDIANAPOLIS, IND. 
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For Our 
Illustrated 
Book of 
Order Blanks 
You'll find this book handy. It explains 
how and simplifies ordering Stove, Fur- 
nace and Boiler repairs from the— 
Largest and Most Complete Stock 


NORTHWESTER 


STOVE REPAIR CO., CHICAGO 












































m AMERICAN 
a wooD 
MEREGISTERS 


are 


thoroughly inspected and be- 
fore leaving the factory must 
4 come up to the 


AMERICAN STANDARD, 

which assures you the highest 

: quality. 

Sil) THE AMERICAN WOOD 
Tt REGISTER CO. 
PLYMOUTH, IND. 














NATIONAL AIR MOISTENER 


NATIONAL AIR MOISTENER 5 
525 South 7th St. = 











Y es, we admit 
it’s Attractive 
it’s Efficient 
it’s Economical 
it’s the Vol-Yum register 
for volume Furnacework 
for volume Profits. 














INDEPENDENT REGISTER & MFG. CO. 
200 Perry Payne Bidg., Cleveland, O. 














Mail coupon today for interesting prices and information. 


Rock Island Register Co., 

Rock Island, Ill. 

you may send your interesting prices and infor- 
mation on Vol-Yum registers. 


es 5 «i Arlt i i Yams emia 
nO ne = 
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Read This Practical Book NOW 
SNOW’S FURNACE HEATING 


(Enlarged Revised Edition) 
A book that deals with the different types 
cctling Sapether wt 
= 
tinge. It is the standard authority. 
his new edition contains a chapter cov- 
ering the main features of one pipe or pipe- 
h has bec 


— P ae mg 3 heating, A ¥ ome a 
actor in warm air eating. 

Contents Furnaces: House Hea a 
bination Systems; r. Heating enti- 
lation of School Buildings; Heating of Pub- 


lic Buildings, Church Stores; Fan 
Furnace Combination Sy Jenn Temperature 
: Tables and Data; ant 
Fittings; Miscellaneous Notes, from Various 
= Sources on Furnace Heating. 
Pages Order copy now and ask for 
PRICE, $5.00 our 10 page catalog of books. 


AMERICAN ARTISAN © $,Michigan Avenue } 
Chicago, Illinois 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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100% 


Capacity 


STEARNS REGISTER 
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Free 


Air 


The Improved 


Wiper taking away any of the quality of our register we 
have given the warm air heating contractor a register that we 
guarantee to deliver 100% capacity. 

Notice that the openings have been greatly enlarged—yet that the 
sturdiness of construction and the unusually neat appearance re- 
mains the same. 

This new Improved Stearns Register is the only register on the 
market possessing an operating device that does not rely on springs 
or tension to be effective. 

The finish is superior in looks and quality. Furnished in all the 
standard electro-plated effects and the latest lacquered finishes. 


Increased Production Facilities 


We have built up a very large business by. giving quality and as 
most of our business is by mail we can give you the benefit of a 
lower price. We have increased production and can take on addi- 


tional business. 
The small consumer will find besides exceptional high quality a 
price that saves him considerable money. 


Write for catalog and price list 
on the Improved Stearns Register. 


STEARNS REGISTER COMPANY 


617 Fort Street - . Detroit, Michigan 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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and instructively discussed in its pages. 








AN INVITATION 


AMERICAN ARTISAN courteously invites and urges you to participate in the 
privileges and benefits of its Service Departments. Any phase of the warm air heating 
and sheet metal industries or stove sales and window display questions may be profitably 
If your problem is a knotty or ‘technical one, 
submit it to the Service Department and secure the benefits of the opinions of other 
men. It is an exchange information department, and you are asked to relate your 
accomplishments and tell how you have surmounted difficulties. Wherever possible rough 
sketches or photographs should accompany the questions or suggestions, as they always 
make clear the point involved. Use these Service Departments freely; they are yours. 
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Five Reasons Why 


N° register has ever had the backing of stronger 
selling points than those behind the T& B 


Cobble Face. 


Here are a few of them: 





Style 80 
Cobble Face Register 





1. <A face with a non-slip grip. 





_ 2. An artistic finish of Tanbo antique which wears 
PATENT APPLIED FOR and wears and wears. 


A close fit with the floor. The rolled edge makes 
a smooth joint. 


4. Matches the Cobble Cold Air Face, Style C. A 


harmonious whole for the home. 


Ww 


5. Reduces the stock you carry and brings you quick 
turn-over. 
Write us and we will gladly give full details regarding 
T & B Cobble Face Registers, Style 80, also Cobble 
Cold Air Face, Style C. 


TUTTLE & BAILEY Mrc Co. 
Makers of Registers for 80 Years 


BOSTON NEW YORK CHICAGO 
KANSAS CITY, MO. BRIDGEBURG, CANADA 


T &y Registers 





and Grilles 





When writing mention AMERICAN ARTISAN—Thank you! 
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“NESCO 
SHEETS 

















SPECIFICATIONS 


The Master Brand trade mark is the property of 


the Sheet Steel Trade Extension Committee. Its 
use is granted only to mills designated by the 
Committee. It can be used only on galvanized 
sheets not less than 28 gauge, carrying a standard 
{extra heavy} coating and made of a base approved 
by the Committee. These specifications produce a 
sheet designed primarily for longer-lived flat and 
corrugated work. In addition Master Brand 
Sheets should withstand light forming operations. 
The two trade marks above appear on Master 
Brand—Nesco Sheets. 


The use of a copper-bearing base 
is authorized [if desired} providing 
that not less than .15% copper is 


t. 
oo Sree 
appearing on the same sheet with 


Copper Bearing — Master Brand 
—Nesco Sheet. 

In our belief this copper-bearing, 
rust resisting sheet fulfills the ideal 
requirements of a Master Brand 
Sheet. It has our special recom- 
mendation. 


the above trade marks identifies a 


NATIONAL ENAMELING & STAMPING Co. INC. - GRANITE CiTy STEEL WorRKS - GRANITE Crry. ILL. 
Chicago - Dallas - Davenport - Denver - Kansas City - Los Angeles - St. Paul - St. Louis - Salt Lake City - San Francisco - Seattle 


NESCO 


Galvanized,Blue Annealed and Black Sheets - Plates and Tin Plate 


SHEETS 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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Badger Sheet Metal Men Discuss Practical 
Problems at Milwaukee 


Question Box Provocative of Much Con- 
structive Criticism of Practical Problems 


ISCUSSION of current prob- 

lems by individual members 
was the feature of the Wisconsin 
Sheet Metal Contractors’ conven- 
tion. The meeting opened at the 
Hotel Wisconsin Tuesday morning, 
February 2, and continued through 
to Wednesday noon, February 3. 
The customary trip to one of the 
city’s industrial plants was omitted 
this year because it was felt that the 
time available should be used in 
concentrating upon the major prob- 
lems in hand. 

The meeting of the first day 
opened as scheduled. President 
R. Jeske introduced Mayor Daniel 
Hoan of Milwaukee. The mayor 


By GEORGE J. DUERR 


extended a most hearty welcome to 
the sheet metal men. 

It so happened that this week 
was the 80th anniversary of the es- 
tablishment of the city of Milwau- 
kee. In commenting upon this fact, 
Mayor Hoan revealed some very 
important facts concerning the city 
of Milwaukee and its relation to the 
state of Wisconsin and also in rela- 
tion to the world as a whole. 

He said that the future develop- 
ment of Milwaukee or any city de- 
pended entirely upon its available 
transportation. He then outlined 
the transportation possibilities of 
Milwaukee, both rail and water. He 
said that the great lakes have helped 


the cities of the Mississrppi valley 
materially to compete in the world 
markets. To substantiate this state- 
ment he stated that last year the 
tonnage carried on the Great Lakes 
and passing through the Soo was 
in the neighborhood of 112,000,000 
tons, which is a larger figure than 
that carried upon any other canal 
in the world. 

Mayor Hoan was given a rising 
vote of thanks for his splendid ad- 
dress of welcome. 

This address of welcome was fol- 
lowed by the annual message of 
President R. Jeske. 

At the outset in his address Pres- 
ident Jeske explained the departure 
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from the usual procedure of the 
convention program. He admon- 
ished the men in convention to get 
down to everyday questions, and in 
order to make it possible for them 
to do so, the long-winded speeches 
had been eliminated insofar as that 
was deemed practical. He urged 
the free use of the question box by 
all members present. 

Other problems touched upon by 
President Jeske as needing attention 
were the shortage of skilled mechan- 
ics, collections, the selling direct 
menace, unfair laws—state and local 
—and the official construction of 
certain state and local ordinances. 
Unfair practices and slashing of 
prices were also dwelt upon at con- 
siderable length by President Jeske. 

President Jeske gave as one of 
the reasons for the present labor 
troubles the shortage of skilled 
mechanics. In order to eliminate 
the difficulty a definite apprentice- 
ship policy should be inaugurated 
and pursued by the association. 
President Jeske said that the differ- 
ence between the wages of the fac- 
tory hand and the men in the build- 
ing trades was the chief cause for 
the lack of more building. Buying 
power is reduced. 

Collections Often Prove Costly 

The problem of collections has 
always proved a stumper to sheet 
metal men at one time or another 
in their career. President Jeske 
said in this connection that delay in 
making collections was exceedingly 
costly, especially where the debtor 
resides in a different town from 
that of the contractor. 

President Jeske also spent con- 
siderable time on showing the un- 
fairness of the minimum wage law. 
He illustrated his remarks by show- 
ing the arbitrary manner in which 
city officials often decide who is and 
who is not a mechanic. He also 
pointed out the demoralizing effect 
this has upon the personnel of the 
sheet metal contractor. 


President Jeske also touched 


upon the growth of the association. 
“This,” he said, “had not been as 
rapid as it should have been nor as 
rapid as he would have like to have 
seen it.” 
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He also touched upon the unfair 
practices often indulged in by the 
members of the association and 
asked for a discussion on the prob- 
lem. His request was granted dur- 
ing the afternoon session. In closing 
he admonished the association to 
promote better trade practices. 

The following committees were 
appointed by the president: Cre- 
dentials, Alfred Goethel, Milwau- 
kee; A. Schuman, Milwaukee. Aud- 
iting, Cecil Tolg, Waukesha; Wil- 
liam Gehrke, Shawno; Mr. Wink- 
ler. Nominating, Paul Biersach, 
Milwaukee; Otto Geusenhainer, 
Milwaukee; C. W. Pansch, Racine. 





ae: Ves Ws 
R. E. Kelm, Retiring Secretary. 

The appointment of these com- 
mittees was followed by the secre- 
tary’s report. 


Report of Secretary 
R. E. Kelm. 


The year 1925 has been the most 
successful one since the beginning 
of this association. It started off 
last February with the biggest and 
best convention of sheet metal con- 
tractors ever held in this state and 
this year promises to be even better. 

Last year the association succeed- 
ed through the courtesy of the In- 
dustrial Commission at Madison to 
place in the hands of every member 
of this association, a copy of the 
rules governing the building of 
scaffolds in construction work. It 
also distributed a copy of the sheet 
metal cornice booklet to each regis- 
tered architect in the state. The 
success of this movement to bring 
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back sheet metal cornice work is al- 
ready being felt in many sections of 
the state. 

Since the last convention, one 
year ago, this association has gained 


‘in membership approximately 10 


per cent, which is a very satisfac- 
tory increase. 

The board of directors held their 
regular monthly meetings which 
were always well attended and the 
work which they have done is a 
credit to this association for every 
detail of this work has been care- 
fully planned and well carried out 
and your secretary wishes to take 
this opportunity of thanking each 
and every member of this associa- 
tion for their assistance in this task. 


During the month of November, 
1925, the National Association of 
Building Trades Employees called 
a conference at Chicago to discuss 
the business situation for 1926. 
They asked for a delegation from 
every state and from all the various 
building trades and, strange to say, 
in the sheet metal industry Wiscon- 
sin was the only state represented. 

The following resolutions were 
adopted at this conference and later 
ratified by this association: 

Resolution Endorsed by Nation’s 

Building Contractors. 

Whereas, the purpose of organi- 
zation must be to collectively serve 
the general welfare and to advance 
the interest and opportunities of its 
members, 

And Whereas, Many of the trades 
engaged in building construction 
have from time to time failed in this 
high purpose, 

And Whereas, Many of these or- 
ganizations again with absolute dis- 
regard for the common good, have 
gone on record for conditions and 
restrictions that are detrimental to 
the industry, : 

And Whereas, Building costs 
must be maintained on a sound eco- 
nomic basis, 

And Whereas, There is an effort 
on the part of many unions to fur- 
ther limit their production by cut- 
ting down the number of working 
days per week, 

And Whereas, Production in 
building trades is even now too low 
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because of restrictions and artificial 
shortages, 

And Whereas, Every effort is 
now being made by the employers 
to create mechanics in the building 
trades by apprenticeship training 
and continuation schools, that ,the 
youth of America may have its op- 
portunity and that the many arti- 
ficial shortages may be overcome. 

Therefore, Be It Resolved, By 
this conference of employers in the 
construction industry from through- 
out the United States, held this 17th 
day of November, 1925, in the city 
of Chicago, that the five-day week 
is unsound and uneconomic, that the 
many restrictions upon production 
are against public interests; that the 
failure of labor to give the full 
measure of production within its 
capabilities is a present imposition 
upon the rights of the employer and 
the public and is a menace to the 
future of our industry. 

Be It Further Resolved, That 
nothing in the building outlook for 
the coming year warrants any in- 
crease in wages. 

Be It Further Resolved, That 
every effort must be made to resist 
these invasions of the rights of the 
industry and of public welfare. 

At this time I wish to call to the 
attention of some of the local secre- 
taries within this state the fact that 
they have been lax in reporting to 
the state secretary a notice of any 
changes such as new members ad- 
mitted to their local or those who 
have been dropped. This should be 
given more careful attention in the 
future. 

The financial condition of this as- 
sociation is very satisfactory at the 
present time. 

The delinquent situation of dues 
which a year ago was bad, is now 
very satisfactory. Your secretary’s 
aim was to have the dues of this as- 
sociation paid up in full, 100 per 
cent at the end of last year but in 
this he has failed for one single 
member who failed to pay his dues 
for 1925 has prevented this associa- 
tion from reaching the 100 per cent 
mark and we earnestly hope that 
every member of this association 


will make it his duty this year to 
see that his dues are paid at the 
earliest possible time so that a year 
hence we may go on record as being 
paid up in full. 

The next committee having a re- 
port to make was the committee on 
Industrial Education. This report 
was given by Chairman Otto Geu- 
senhainer. 

Chairman Geusenhainer’s opening 
remarks dwelt upon the fact that 
the education of the youth has been 
removed from the hands of the in- 
dividual. 

He said it was the duty of every 
community to prepare the youth for 
the pursuit of some calling or in- 
dustry. He said that it was not be- 
yond even the pale of the national 
government to take a hand in the 
education of the youth. 

In showing what the state of 
Wisconsin has done in the way of 
providing vocational schools, Chair- 
man Geusenhainer cited the east at 
Sheboygan. What is being done 
there can be gathered from the fol- 
lowing report: 

Report of Industrial Educa- 
tional Committee. 

The Vocational School at She- 
boygan was established in Septem- 
ber, 1912, as a result of the law 
passed by the Legislature the previ- 
ous year calling for such schools in 
all towns of 5,000 or over. 

The law as enacted at this time 
called for an attendance of five 
hours per week for all children be- 
tween 14 and 16 who were not at- 
tending any other school. 

Due to the fact that woodworking 
is the predominant industry in She- 
boygan, the activities of this school 
were grouped around cabinet-mak- 
ing for the boys and home-making 
for the girls. 

These requirements have gradu- 
ally been increased until at the pres- 
ent time all children between the 
ages of 14 and 16 not attending any 
other school must attend a Voca- 
tional School one half day every 
day, and all children between 16 and 
18 years of age not having finished 
a high school course or its equival- 
ent must attend school eight hours 
per week. 
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This of course has increased the 
attendance at our school until we 
have at present an approximate total 
of 1,500 boys and girls who have 
attended the Vocational School dur- 
ing the present year. 

To these pupils are offered the 
following shop courses in addition 
to the regular academic work of 
English, mathematics, safety and 
sanitation as required by law: 
cabinet-making, machine shop work, 
auto mechanics, drafting, printing, 
fibre work, and upholstering for 
the boys, and dressmaking, home- 
making, cooking and art for the 
girls. 

In addition to the above a com- 
plete commercial course is offered 
for both boys and girls, and the 
school is unable at present to fill the 
demands for help which come to 
this department. 


Another very important field of 
work for our Vocational School is 
that of apprenticeship. At the pres- 
ent time there are 77 State inden- 
tured apprentices in this city, 46 of 
whom are still attending school, 
leaving 31 who have completed their 
school attendance, but have not com- 
pleted their term of indenture. 

This number of apprentices in- 
cludes boys in painting, plumbing, 
cabinet work, machine shop work, 
carpentry and numerous other lines, 
such as bakers, butchers, etc. 


The school is making an effort to 
see that each apprentice gets in- 
struction adapted to the particular 
trade for which he is indentured, 
and as a consequence, instruction is 
now given to the apprentices in 
plumbing by an experienced plumb- 
er and teacher who teaches one day 
each week in Sheboygan, the other 
days being spent in other adjoining 
cities. This work is made very 
practical and has the approval of 
the master and the journeymen 
plumbers of this city. 

The apprentices in painting have 
received practical instruction from 
a master painter of this city who 
was employed to give them instruc- 
tion for 200 hours. This teacher 
was chosen by an Advisory Com- 
mittee from the trade consisting of 
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two master and two journeymen 
painters. 

Classes in carpentry will be start- 
ed within the next two weeks under 
the same conditions, and it is our 
plan to extend this work to other 
lines as fast as possible. 

Our Vocational School also offers 
work in the evening during six 
months of the year, and this instruc- 
tion is given free of charge to any 
person residing in the citv of She- 
boygan, over 16 years of age. 

Courses in all of the shop work 
and commercial work before men- 
tioned are offered, and in addition 
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by men who are working at this 
trade. 

Other classes are formed when- 
ever there are ten applicants, and a 
properly trained teacher can be 
secured. 

In the plumbing and painting 
trade, journeymen attend one eve- 
ning each week, these classes being 
taught by a practical man, and are 
attended only by these men who 
are earning their living at these re- 
spective trades. Such classes will 
be established for carpenters in the 
next two for other 
tradesmen as fast as possible. 


weeks and 





Griffith C. Jones. 


extension courses are offered in 
Americanization work. All people 
who have not secured their naturali- 
zation papers are invited to attend 
these classes, and school authorities 
keep in close touch with the Natur- 
alization Bureau at Washington, 
who report names of persons who 
are in need of training. Classes of 
this kind are maintained in the out- 
lying ward schools in addition to 
the Vocational School in order that 
they may be nearer to the student’s 
home. 

Classes in evening courses are 
also offered in Sheet Metal Draft- 
ing which is taught by a local jour- 
neyman in the trade, and is attended 





very effort is bemg made to se- 
cure apprentices and to indenture 
the masters of the different trades 
to indenture them in order that they 
may be well rounded journeymen 
upon the completion of their inden- 
ture. 

There are about 2800 appren- 
tices under indenture in the State 
at this time, and the number is con- 
stantly growing. 

Signed ©. Geussenhainer, W. 
Hamman, H. Wernecke. 

After the following named men 
had been voted members of the or- 
ganization, the meeting took recess 
for lunch: Charles L. Weins, She- 
boygan; Stevens Point Sheet Metal 
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Works, Stevens Point; Farral & 
Muza, Oshkosh; R. F. Schumaker, 
Watertown; August Zindars, 
Oconomowoc; H. F. Priest, Iron 
River, Michigan; the Coffee Sheet 
Metal Works, Wisconsin Rapids; 
George Bishoff, Marinette. 
Tuesday Afternoon Session. 

The session of Tuesday after- 
noon was opened with an address 
by O. W. Rosenthal, president of 
the Builders Association of Chi- 
cago. Mr. Rosenthal was scheduled 
to talk on the “Business Outlook 
for 1926.” Before he had complet- 
ed his address, however, Mr. Ros- 
enthal had revealed to his audience 
his intense interest in human wel- 
fare and above all his extreme pa- 
triotism for his beloved America, 
a patriotism that verges on the bor- 
ders of frenzy, a patriotism that 
carries conviction as well as being 
contagious. 

In answer to the question con- 
cerning the business outlook for 
1926, Mr. Rosenthal cited S. W. 
Straus and prognostications of a 
five billion dollar building program 
for the coming year. President 
Rosenthal was exceedingly judic- 
ious in qualifying his remarks with 
the statement that the building out- 
look for 1926 will be a question of 
how labor behaves itself. Men are 
exceedingly shy about investing 
money in building projects where 
there is the least sign of a possible 
labor tieup. 

As he saw it, labor is behaving 
itself fairly well generally. 

The keynote of President Rosen- 
thal’s address, however, was that 
the men in the building industry 
should develop a “Construction 
Consciousness.” And here he let 
loose with the full force of his dyna- 
mic personality. 

In explaining what he meant by 
a Construction Consciousness he 
said that the building industry was 


distinctly different in character 
from ordinary business. The con- 
tractor does his work upon the 


property of another always. For 
that reason the contractor must give 
the best he has at all times. 

No truth spoken by any of the 
ancient philosophers or by the great 
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Emerson of our own clay ever rang 
out clearer or with more force than 
the words of President Rosenthal: 
“A profession or industry is no 

greater than its ideals.” Follow- 
ing this statement he went into a 
discourse on the dangers of govern- 
ment in industry. 

Industry now is facing the prob- 
lem of the government competing 
in industry. 

Cites Examples of Government 

in Industry 

He cited as examples the $60,- 
000,000 construction of which na- 
tional government deprived private 
business last year. Another in- 
stance was that of the government 
making envelopes and selling them 
far below their cost, showing how 
the public who is. supposed to bene- 
fit by such an arrangement is con- 
tinuously paying the deficits. 

This led to the question of how 
far the government might be ex- 
pected to go in this new departure 
from the precepts of its own con- 
stitution—in its invasion of the 
rights of the individuals as he 
termed it. 

He said that if the national gov- 
ernment persisted in this invasion 
of individual rights, it will destroy 
itself and all that men have held 
near and dear to their hearts. 

He admonished his audience to 
rise up in its might and put down 
the insidious menace of government 
competing in industry with the in- 
dividual not on a fair and equal 
basis, but on an entirely unequal 
basis—without overhead and depre- 
ciation of equipment charges and no 
salaries overhead. 

He said that men must realize that 
America is a religion, a religion 
which the third and fourth genera- 
tions are prone to forget. 

Hé admonished his audience with 
all the fervor that he could muster 
that the ideals and fundamentals 
upon which America was founded 
must not be forgotten. He pointed 


out the great danger of government 
in business, stating that it savored 
of a possibility of communism. 
President Rosenthal closed his ex- 
ceedingly inspirational address with 
that beautiful poem, the gist of 


_H. Lulloff, Kiel; 


which tends to instill the desire in 
the human heart to cease working 
for mere dollars and pursue a career 
of working for humanity instead. 

It might be said with due respect 
to all other speakers who have at 
various times spoken before the 
Wisconsin sheet metal men, that 
President Rosenthal’s address was 
the most inspirational address ever 
given before this group. It touched 
the heart strings and created a long- 
ing desire within the breast to do 
better and more for humanity and 
for God. 

The Chamber of Commerce of 
La Crosse, Wisconsin, extended an 
invitation to the sheet metal con- 
tractors to hold their next meeting 
in that city. 

Sixty-three registered members, 
or two-thirds of the association’s 
membership, were reported present 
at the convention. 

Election of Officers. 

The matter of electing the officers 

for the coming year resulted as fol- 


lows: President, Frank Reinick, 
Madison; First Vice President, 
Cecil Tolg, Waukesha; Second 


Vice President, Joseph M. Hollitz, 
Milwaukee; Third Vice President, 
Fourth Vice 
President, C. Goldstone, Menomi- 
nee; Fifth Vice President, C. W. 
Pansch, Racine; Secretary, Arthur 
Podolsky, Milwaukee; Treasurer, 
Alfred Goethel, Milwaukee. 


R. E. Kelm expressed the desire 
to terminate his secretaryship for 
the reason that he expects to gradu- 
ally withdraw from the sheet metal 
business and would therefore be in- 
eligible to hold office in the associa- 
tion. 

Nick Ording, Sheboygan, was 
elected sergeant-at-arms. 

The question box contained many 
interesting questions. The answer- 
ing of these questions consumed the 
greater portion of the Tuesday aft- 
ernoon session. But they brought 
out a great deal of constructive 
criticism and revealed many prac- 
tices being indulged by members of 
the sheet metal fraternity which 
could hardly be construed as entire- 
ly ethical or within the pale of sanc- 
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Such matters were 
turned over to the board of direc- 
tors for investigation and adjust- 
ment. 


tioned practice. 


One of the questions which pro- 
voked a great amount of discussion 
was, “Should galvanized iron be 
used for flat seam roofing”? The 
result of the discussion brought up 
by this question had the effect of 
getting a motion passed placing the 
association on record as recom- 
mending galvanized iron as a proper 
material for flat seam roofing. The 
motion was introduced by W. Ham- 
mann, Milwaukee, and seconded by 
Mr. Nelson. 


R. E. Kelm said in regard to the 
galvanized iron roof that the gal- 
vanized iron is not as good a ma- 
terial for the purpose as tin. He 
said further that it is wrong prac- 
tice to use a flat seam roofing, for 
the reason that the roof comes apart 
at the joints. 

E. W. Pansch, Racine, said that 
he had come to the conclusion that 
the trouble with roof seams parting 
is in the contraction and not in the 
He was of the further 
opinion that the coating on the 
plates lets go and not the solder. 


expansion. 


A motion similar to the one 
passed on galvanized iron was 
passed on the use of sheet lead. 
This in reply to the question, “Is 
sheet lead a good material to use for 
roofing, gutters and conductors?” 
The answer was in the negative. 

Lead Not Extremely Popular 

Of course full cognizance was 
taken of the fact that the lead has 
been used as a roofing material for 
centuries in Europe. The explana- 
tion given for its success on the 
continent and not in America was 
that over there the lead was pound- 
ed into a greater density than ts the 
case with our lead. Then, too, cli- 
matic conditions are not the same in 
the two countries. 


President Jeske cited an incident 
of where he had refused to bid on 
a job in lead but submitted his bid 
on copper for the job instead. 

Another question “What 
will stop box gutter seams from 


breaking ?” 


was, 
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Otto Geussenhainer answered the 
question by saying that the boxes 
should be so made as to have the 
force of expansion of freezing wa- 
ter lift the ice up and out instead 
of permitting it to have a lateral 
force. 

“Has the apprenticeship system 
proved a success?” was another 
question that provoked much com- 
ment. 

President Jeske and Treasurer 
Goethel both expressed themselves 
as satisfied with the apprenticeship 
system insofar as they have tried it. 

However, Otto Geussenhainer 
said that the apprenticeship system 
has not yet been in existence for a 
sufficient length of time to enable 
the making of a statement regard- 
ing its ultimate satisfaction in the 
production of benefit for all parties 
concerned. He said that there are 
so many other factors which influ- 
ence the success or failure of the 
system that it is a hard matter to 
judge intelligently. As for the 
present method of indenturing of 
apprentices, Mr. Geussenhainer was 
of the opinion that it should never 
have been necessary to invoke such 
a system. He said that three fac- 
tors—the boy’s liking the work, his 
willingness to work and environ- 
ment—alone can determine whether 
he will make a success of it or not. 

Mr. George Thesmacher, Cleve- 
land, who was present as a guest, 
complimented the Wisconsin boys 
very warmly on the progressive 
spirit which they have shown and 
in the manner in which they attack 
their problems. Ros Strong, of 
Coldwater, Michigan, was also long 
and’ loud with his praise for the 
Wisconsin boys. 

Wednesday Morning Session. 

At the Wednesday morning ses- 
sion the discussion opened on the 
selection of the next convention 
city. Final disposition of the mat- 
ter was made by leaving the selec- 
tion of the convention city to the 
Board of Directors. 

During the earlier part of the con- 
vention an invitation to hold the 
convention there from the Chamber 
of Commerce of La Crosse was 
read. Albert Knebes of La Crosse 
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urged that the convention be held 
in other cities and added his weight 
to the written invitation. Mr. 
Pansch, however, countered with 
the statement that many of the 
sheet. metal men came to Milwaukee 
for the hardware convention who 
would not otherwise come. 

Following this counter a sugges- 
tion come from the floor that the 
Wisconsin men hold their summer 
outing at La Crosse. It was finally 
agreed at the suggestion of Mr. 
Geussenhainer to leave the whole 
matter with the Board of Directors. 

At this time a telegram was read 
from the Local Sheet Metal Con- 
tractors’ Association of Louisville, 
Kentucky — signed by Ferd F. 
Schupp—inviting the members to 
the national convention at Louisville 
in May. 

The question box was again 
opened for the purposes of dis- 
cussion. 

The first question debated was, 
“Should the dues of the association 
be raised to $12 per year?” The 
reason for asking the question was 
to give the Board of Directors some 
basis for sounding out the feelings 
of the assembly on the subject. The 
dues were increased to $10 during 


the year to cover the extra charge . 


assessed by the national. The rea- 
son for the attempted boost to $12 
was to give the officers working 
capital for more extensive member- 
ship drives. However, the proposed 
increase of $2 was voted down for 
this year. Mr. Biersach, Mr, Geus- 
senhainer and Mr. Goethel ex- 
pressed themselves as opposed to 
the increase in dues. 

Another question was, “Is a 14- 
inch valley wide enough for ordi- 
nary purposes?” The unanimous 
opinion was that a 14-inch valley 
was not large enough for ordinary 
purposes. 

Mr. Geussenhainer said that the 
size of the roof would determine 
the size of valley. He admonished 
men to use their judgment in decid- 
ing after they knew the size of the 
roof and the material from which it 
was fashioned. 

Mr. Schumann expressed a belief 
that a 20-inch valley was more in 
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line with the requirements for the 
ordinary home. He said that a 14- 
inch was not large enough to avoid 
the backing up of water. The shin- 
gles should not be laid clear down 
to the valley. 

Mr. Hammann said that the pitch 
of the roof is also a determining 
factor and must be taken into con- 
sideration when trying to compute 
the size of the valley. He said that 
there should be a 5-inch lap on the 
shingle. 

President Jeske expressed the 
thought that much of the present 
trouble experienced with valleys 
freezing is caused by too small a 
valley. He said that no valley 
should be less than an 18-inch. He 
also said that carpenters should be 
cautioned not to nail through the 
valley. 

At this point in the proceedings 
Mr. Thesmacher told the men to 
talk to the architects; to lay the 
whole matter before them and show 
them why these things are so and 
why troubles occur. He admonished 
them to make friends with the archi- 
tects and in that way overcome ob- 
jections which now exist. 

“What size pipe should be con- 
nected to a 30-inch fan to draw 
fumes out of the kitchen?” was an- 
other question asked. 

Here again common. sense 
brought the answer. Mr. Goethel 
said he would first determine how 
many cubic feet of air were re- 
quired to be discharged and govern 
himself accordingly. He said he 
would make the pipe 20 per cent 
larger than the fan opening. In no 
case should a pipe be used whose 
area was less than that of the open- 
ing. 

Mr. Pansch said that it was not 
proper to use any piping in connec- 
tion with a propeller fan. A special 
exhaust fan should be used instead. 

The question, “Can anyone rec- 
ommend a satisfactory oil burner?” 
was productive of some very inter- 
esting revelations. President Jeske 
and Mr. Geussenhainer brought out 
some real facts culled from their 
own experience with oil burners. 
Any one interested should write 

















February 6, 1926 


these gentlemen for details. Here 
are some of the things revealed. 

That the oil burner business is 
not yet out of the experimental 
stage. 

That the man installing an auto- 
matic oil burner must expect a 
monthly bill for services in exam- 
ining and adjusting the apparatus. 

That the gravity oil burner must 
have a good chimney draft. 

That insurance premiums on 
property containing a gravity oil 
burner are raised at least 10 per 
cent. 

That service after installation off- 
sets profit. 

That a special furnace must be 
constructed for the use of an oil 
burner. 

That the sheet metal man might 
better stick to sheet metal work than 
to attempt dabbling in oil burning 
system business. 

That safety, economy and con- 
venience is to be had with an oil 
burner system installed in an indus- 
trial where a day and night watch- 
man is employed. Not otherwise. 

That the statement that 125 gal- 
lons of oil is the approximate 
equivalent of one ton of good soft 
coal is fallacious. With top me- 
chanical efficiency 167 gallons 
would be more near the correct fig- 
ure when compared with coal rated 
at 12,000 B.t.u. per ton. 

That you must have an efficient 
burner and a boiler to fit the 
burner. 

That a coal-burning boiler is not 
adapted to the burning of oil. 

That the electric ignition prin- 
ciple is superior to the elongated 
gas jet principle. ‘ 

The final speaker of the conven- 
tion was Mr. George Thesmacher, 
Cleveland, who needs little if any 
introduction to men in the building 
world. The theme of Mr. Thes- 
macher’s address was “Business 
Ethics and Salesmanship.” At the 
outset Mr. Thesmacher compliment- 
ed the convention on the enterprise 
displayed. 

“Men in the sheet metal busi- 
ness,” said Mr. Thesmacher, “must 
give attention to business ethics.” 


By this he meant that the business 
end of the business must be taken 
seriously. Sheet metal men are too 
much engrossed in the mechanical 
side of their business. But this can- 
not go on. They must realize that 
the business end requires as much 
attention as the purely artisan end. 

“When we speak of ethics,” said 
Mr. Thesmacher, “we take up the 
moral side of the question. There 
is a right and wrong method in 
business as well as in politics or re- 
ligion.” 

This brought the speaker to the 
observation that sheet metal con- 
tractors do not study the business 
end of their business sufficiently. 
They are often not close enough to 
that phase of it to make them real- 
ize the necessity of being ethical 
with a customer. This they must 
change if they would prosper. They 
must realize that they must treat 
others as they would have others 
treat them. It is their first move. 
Without customers there can be no 
business. 

“The sheet metal man must real- 
ize that he must generally improve. 
He must realize that it is unethical 
to engage in business unless you 
know your business. If you don’t 
know your business, how do you 
hope to render service to your cus- 
tomer—the kind of service that will 
keep the customer? 


Mr. Thesmacher said: 


“There is no salesmanship in low 
price. Therefore in order to win 
the customer’s everlasting gratitude, 
you have got to study his problem 
from the standpoint of what is best 
for him. In other words, you learn 
in what way the customer expects 
to use the service you are called to 
render and then apply your skill and 
technical knowledge toward giving 
him what will best suit his purpose. 
Then mention price last. In order 
to do this, however, you have got 
to have something definite to offer. 
You have got to know your busi- 
ness thoroughly.” 

Mr. Thesmacher left his audience 
with this parting observation: “De- 
velop the business end of your busi- 
ness. Realize that there is some- 
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thing lacking in the industry. Then 
set about supplying it.” A rising 
vote of thanks was tendered Mr. 
Thesmacher for his splendid ad- 
dress. 

The resolutions committee sub- 
mitted the following report just be- 
fore the convention came to a close 
on one of the most successful meet- 
ings it has ever held: 


Report of Resolutions 
Committee. 


Resolved: That the thanks of 
this association are due to the Presi- 
dent, Secretary and Teasurer and 
all the officers, Board of Directors, 
and Committee. The duties of the 
Secretary have been especially ardu- 
ous, his untiring and faithful per- 
formance of any and all work and 
duties, suggests especial mention, 
appreciation and many, many 
thanks. 

Resolved: That a hearty vote of 
thanks, be extended to all partici- 
pants of our Convention, which 
contributed so much to its success. 

Resolved: That our thanks are 
extended to the Press and their rep- 
resentatives, also the Trade Papers 
for their splendid publicity and sup- 
port they have given us throughout 
the year and during our Convention. 

Resolved: That our thanks are 
due to the management of the Ho- 
tel Wisconsin, our convention head- 
quarters, for the courteous treat 
ment received by the delegates and 
visitors. 

Resolved: That our apprecia- 
tion and thanks be herewith extend- 
ed to the Travelers Auxiliary, for 
their splendid cooperation in our 
endeavors in making our convention 
a success. 

Report of the Ways and 
Means Committee. 

To the Master Sheet Metal Con- 
tractors’ Association of Wiscon- 
sin. 

Gentlemen : 

We wish to advise you that it has 
not been necessary for the Ways 
and Means Committee to function 
during the past year, and, therefore, 
we have no detailed report to sub- 
mit. Your Board of Directors has 
taken care of the matters of finance 
at their regular meetings throughout 
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the year. 
sociation have been counterbalanced 
by the money paid in as dues, and 
the money so received has been suf- 


The expenses of the As- 
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ficient to carry on this work as will 
be shown by the officers’ reports. 

Signed C. M. Pansch, Alvin J. 
Stiegler, J. Hollitz. 


Wisconsin Travelers’ Auxiliary Have 
Unusually Good Meeting 


Plan of Choosing Officers Changed 
-Treasury in Healthy Condition 


HE Travelers’ Auxiliary of 

the Wisconsin Sheet Metal 
Contractors’ Association held its an- 
nual meeting at the Hotel Wiscon- 
sin Wednesday, February 3. A 
large delegation of salesmen were 
in attendance, President Pomrening 
presiding. 

In order to stimulate membership 
in the organization, the assembly 
thought it would be well to circular- 
ize prospects. Therefore a motion 
was made by Hugh Jones to have 





A. Pomrening 
Retiring President 


application blanks printed for pur- 
poses of circularization. ‘The mo- 
tion was seconded by George Lev- 
zow and it was passed. It was also 
decided to send out a card to the 
membership in order to get the cor- 
rect addresses. 

A motion was made by William 
P. Laffin, seconded by J. F. John- 
son, that instead of holding an elec- 
tion each year the officers be ad- 





vanced one step. The motion passed. 
This advances the. vice president of 
1925 to position of president in 
1926, and so on down the line. 

The officers as they now stand 
are as follows: 

President, J. M. Beach, Chicago ; 
Vice President, H. Jackson, Mil- 
waukee; Secretary, N. I. Hilton, 
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Milwaukee; Treasurer, George 
Levzow, Milwaukee. The Sergeant- 
at-Arms, the office left vacant un- 
der the new order was filled by mo- 
tion of Mr. Gunther. This office 
went to Ed. Eton, Milwaukee. 

In the absence of Mr. Pomren- 
ing from the meeting Mr. Jackson 
presided. 

The directors of the organization 
are as follows: A. Pomrening, 
chairman, J. F. Johnson, C. H. 
sishop, William P. Laffin. 

A very successful meeting was 
held and a rising vote of thanks was 
given the retiring president, A. 
Pomrening, whose extreme popu- 
larity in the organization is unques- 
tioned. 

The treasury was revealed to be 
in an exceedingly healthy condition 


Founder and Head of Kirk-Latty 
Manufacturing Dies at 62 


Was Well Known Thruout Steel 
and Iron Industry—A Friend of All 


AMUEL D. LATTY is dead. 

Mr. Latty, at the time of his 
death, was president of the Kirk- 
Latty Manufacturing Company, 
Cleveland, Ohio, a progressive com- 
pany engaged in the manufacture of 
bolts, nuts and rivets. With the 
death of Mr. Latty comes to a close 
a chain of events comprising one of 
the most interesting careers in the 
steel and iron industry. 

Mr. Latty was a man to whom 
success came as the result of his 
own efforts. He was born at Taun- 
ton, Massachusetts, September 12, 
1864. He spent the early years of 
his life in New England. From 
New England he went to Cleveland, 
Ohio, and obtained a position with 
William Bingham Company as a 
salesman. 

After some years with this firm 
he took a position with the National 
Screw & Tack Company, of which 
firm he became sales manager. Five 
of six years later he went into busi- 
ness for himself, organizing the 
Kirk-Latty Manufacturing Com- 
pany. 

The progress and growth of the 


Kirk-Latty Manufacturing Com- 
pany was steady and at the present 
time they are one of the largest bolt 
and nut manufacturers in the 
country. 





Samuel! D. Latty 


The products turned out by this 
comipany are used for practically 
every purpose. 

With the passing of Mr. Latty 
the industry as a whole has lost a 
true friend and a sagacious adviser. 
His loss is mourned by all who 
knew him. 
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Pattern for the Finding of True Angles 


of Transition in Hopper 


Sketch Shows Layout as Devel- 
oped by Practical Sheet Metal Man 


By O. W. KOTHE, Principal, St. Louis Technical Institute, St. Louis, Missouri 


HE accompanying drawing is 

one worked out by one of our 
friends, Harry J. Ringwood, of Los 
Angeles, and ably shows the deter- 
mination of angles through differ- 
ent positiens of the hopper shown. 
Sheet metal workers who are fairly 
well advanced will find keen inter- 
est in working this drawing out and 
developing their own true sections 
through each of the positions shown. 
In this case the hopper has a 
champfered side, such as A-B-C- 
D-E, which gives five sharp cor- 
ners to the hopper. 

This hopper is inclined and over 
to one corner, which makes each of 
the five corners of a different an- 
gle; the shaded sections show the 


true angles between the different 
postions and the dotted lines indi- 
cate from the points the projections 
are made. The first thing is to 
draw the side elevation, p!acing the 
proper length at the base and the 
oifset with the size of the top. The 
end elevation can also be drawn to 
conform with the altitude of the 
side elevation, but giving the incline 
as shown. After this the plan view 
can be constructed by means of the 
two elevations. Or if desired, the 
plan view can be drawn first, plac- 
ing the base for the bottom, as 
A-B-C-D-E, and for the top base, 
as a-b-c-d-e. Hip lines are drawn, 
as a-A; b-B, ete. 

Developing the true angles 
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through the hips can be done in sev- 
eral ways ; the one way is to lay out 
the pattern for the different sides, 
as shown by the dotted position. 
Then use the corner, as at E, as 
center and measure off an equal dis- 
tance in both the side and the heel 
pattern. From each of these points 
square out a line to intersect the 
base of plan, and using these new 
points as centers and the heel of pat- 
tern as radius, describe arcs into 
the hip line e-E. At these inter- 
sections the angle is drawn to the 
radii centers which gives the true 
bevel between the side and the heel 
of the hopper. All other corners can 
be developed in a similar way. 
Where it is desired to develop a 
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the year. 
sociation have been counterbalanced 
by the money paid in as dues, and 
the money so received has been suf- 





The expenses of the As- 
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ficient to carry on this work as will 
be shown by the officers’ reports. 

Signed C. M. Pansch, Alvin J. 
Stiegler, J. Hollitz. 


Wisconsin Travelers’ Auxiliary Have 
Unusually Good Meeting 


Plan of Choosing Officers Changed 
-Treasury in Healthy Condition 


Auxiliary of 
Metal 
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the Wisconsin Sheet 


nual meeting at the Hotel Wiscon- 
sin Wednesday, February 3. A 
large delegation of salesmen were 
in attendance, President Pomrening 
presiding. 

In order to stimulate membership 
in the organization, the assembly 
thought it would be well to circular- 
ize prospects. Therefore a motion 
was made by Hugh Jones to have 
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application blanks printed for pur- 
poses of circularization. The mo- 
tion was seconded by George Lev- 
zow and it was passed. It was also 
decided to send out a card to the 
membership in order to get the cor- 
rect addresses. 

A motion was made by William 
P. Laffin, seconded by J. F. John- 
son, that instead of holding an elec- 
tion each year the officers be ad- 





vanced one step. The motion passed. 
This advances the. vice president of 
1925 to position of president in 
1926, and so on down the line. 

The officers as they now stand 
are as follows: 

President, J. M. Beach, Chicago ; 
Vice President, H. Jackson, Mil- 


waukee; Secretary, N. I. Hilton, 
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Milwaukee; Treasurer, George 
Levzow, Milwaukee. The Sergeant- 
at-Arms, the office left vacant un- 
der the new order was filled by mo- 
tion of Mr. Gunther. This office 
went to Ed. Eton, Milwaukee. 

In the absence of Mr. Pomren- 
ing from the meeting Mr. Jackson 
presided. 

The directors of the organization 
are as follows: <A. Pomrening, 
chairman, J. F. Johnson, C. H. 
sishop, William P. Laffin. 

A very successful meeting was 
held and a rising vote of thanks was 
given the retiring president, A. 
Pomrening, whose extreme popu- 
larity in the organization is unques- 
tioned. 

The treasury was revealed to be 
in an exceedingly healthy condition. 


Founder and Head of Kirk-Latty 


Manufacturing Dies at 62 


Was Well Known Thruout Steel 
and Iron Industry—A Friend of All 


AMUEL D. LATTY is dead. 

Mr. Latty, at the time of his 
death, was president of the Kirk- 
Latty Manufacturing Company, 
Cleveland, Ohio, a progressive com- 
pany engaged in the manufacture of 
bolts, nuts and rivets. With the 
death of Mr. Latty comes to a close 
a chain of events comprising one of 
the most interesting careers in the 
steel and iron industry. 

Mr. Latty was a man to whom 
success came as the result of his 
own efforts. He was born at Taun- 
ton, Massachusetts, September 12, 
1864. He spent the early years of 
his life in New England. From 
New England he went to Cleveland, 
Ohio, and obtained a position with 
William Bingham Company as a 
salesman. 

After some years with this firm 
he took a position with the National 
Screw & Tack Company, of which 
firm he became sales manager. Five 
of six years later he went into busi- 


ness for himself, organizing the 
Kirk-Latty Manufacturing Com- 
pany. 


The progress and growth of the 


Kirk-Latty Manufacturing Com- 
pany was steady and at the present 
time they are one of the largest bolt 
and nut manufacturers in the 


country. 





Samuel D. Latty 


The products turned out by this 
company are used for practically 
every purpose. 

With the passing of Mr. Latty 
the industry as a whole has lost a 
true friend and a sagacious adviser. 
His loss is mourned by all who 
knew him. 
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Pattern for the Finding of True Angles 


of Transition in Hopper 


Sketch Shows Layout as Devel- 
oped by Practical Sheet Metal Man 


By O. W. KOTHE, Principal, St. Louis Technical Institute, St. Louis, Missouri 


HE accompanying drawing is 

one worked out by one of our 
friends, Harry J. Ringwood, of Los 
Angeles, and ably shows the deter- 
mination of angles through differ- 
ent positiens of the hopper shown. 
Sheet metal workers who are fairly 
well advanced will find keen inter- 
est in working this drawing out and 
developing their own true sections 
through each of the positions shown. 
In this case the hopper has a 
champfered side, such as A-B-C- 
D-E, which gives five sharp cor- 
ners to the hopper. 

This hopper is inclined and over 
to one corner, which makes each of 
the five corners of a different an- 
gle; the shaded sections show the 


true angles between the different 
postions and the dotted lines indi- 
cate from the points the projections 
are made. The first thing is to 
draw the side elevation, placing the 
proper length at the base and the 
offset with the size of the top. The 
end elevation can also be drawn to 
conform with the altitude of the 
side elevation, but giving the incline 
as shown. After this the plan view 
can be constructed by means of the 
two elevations. Or if desired, the 
plan view can be drawn first, plac- 
ing the base for the bottom, as 
A-B-C-D-E, and for the top base, 
as a-b-c-d-e. Hip lines are drawn, 
as a-A; b-B, etc. 
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section at some position in the body 
of hopper, as is done in this case, 
the draftsman can follow up his 
lines and so develop his sections. 
Much of this material must be rea- 
soned out as you proceed and that 
is why drawing can be learned as 
well anywhere, since the spoken 
word does not always clear up the 
vague and hazy points. It is only 
as we develop the mind to compre- 
hend the process of projection and 
the details involved that the vague 
and hazy points clear away and the 
drawing is understood. 


Sale of Nesco Sheets 
for 1925 Exceeds All 
Previous Records. 

The sale of Nesco sheets, made 
by Granite City Steel Works, Gran- 
ite City, Illinois, has shown a splen- 
did growth for 1925. The record 
exceeds even that made during the 
banner year of 1923. 

The increase of Nesco’s business 
in Texas and the Southwest has 
been particularly striking. 

Lawrence F. Miller, general sales 
manager of the Granite City Steel 
Works, expressed the opinion that 
more advantageous shipping and de- 
livery facilities from St. Louis to 
the far west Southwest and Central 
West is largely responsible for the 
increased Southwest business in 
Nesco sheets. 








Wants to Know How to 
Construct All-Metal 
Ice Cream Cabinet. 

To AMERICAN ARTISAN: 

I have a problem on hand on 
which I am not quite clear, and 
would, therefore, ask you to submit 
the same to your readers for their 
judgment. 

The problem is how to construct 
an all-metal ice cream cabinet for 
electric refrigeration. It is to have 
two ice cream cans and a monel 
metal top. Also tell me how to 
make a wooden cabinet for electric 
refrigeration. What kind of insula- 
tion would you advise me to use? 

The metal cabinet is to have white 
enamel finish all around and 


trimmed with nickel silver. 
I am informed that this customer 
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has the Frigidaire system and I 
don’t know if this would make any 
difference in constructing the metal 
cabinet from some other cold air 
system. 

We may be able to obtain all the 
information required if your read- 
ers will submit a sketch with the 
different measurements for length, 
height, width and specify what kind 
of insulation to use. 

Yours very truly, 
GEORGE STREIBE. 





Window Display of 
G. & S. Stove and Furnace 
Company Demolished 

The G. & S. Stove and Furnace 
Company, Chicago, met with a seri- 
ous mishap last week which caused 
about $3,000 damage to their store 
and stock. 

The damage was caused by a 
water main of the city bursting and 
flooding the street with two feet of 
water. At one time during the 
period when the water was the high- 
est there were nineteen inches of 
water on the floor of the store. 

The display window of the store 
was completely demolished. The 
water main runs under the sidewalk 
in front of the display window. 
When the main burst it hurled one 
of the sidewalk blocks through the 
window. 

The display window which was 
demolished by the sidewalk block 
was reproduced in AMERICAN 
ARTISAN in its Warm Air Furnace 
Special under date of December 26. 
It was knocked beyond recognition. 
When last Spoken to, Mr. Stahler 
was in a terrible rush trying to see 
how much the city owes him. 





A. M. Schuessler Can 
Sell Sheet Metal Products 
But He Can’t Bowl. 

A. M. Schuessler, of Joliet, Illi- 
nois, was at the Wisconsin hard- 
ware convention at Milwaukee. Al 
showed himself as anything but an 
amateur in bowling at the Plank- 
ington Arcade Alleys. He played 
against S. T. Scott and Art Madson, 
Chicago manager and assistant man- 
ager of the Wheeling Corrugating 
Company. 
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Straits Pig Tin and Wire Solder. 
From Iowa Falls Sheet Metal Works, 
Iowa Falls, Iowa. 


Kindly inform us where we can 
buy Straits Pig Tin in quantities of 
1,000 pounds, also No. 9 50-50 wire 
solder. 


Ans.—National Lead Company, 
900 West 18th Street; S. Birken- 
stein and Sons, 1056 West North 
Avenue; Eagle-Picher Lead Com- 
pany, 208 South LaSalle Street; 
Raymond Lead Works, 735 South 
Washtenaw Avenue, and Gardiner 
Lead Metal Company, 1366 West 
Lake Street; all of Chicago, Illi- 
nois. 


“Dehn” Water Softener. 


From Sterling Range and Furnace Cor- 
poration, Rochester, New York. 


Please advise us who makes 
“Dehn” water softener, a solution 
that will remove lime and rust from 
brass waterfronts and coils. 

Ans.—Compound Injector and 
Specialty Company, 419 North 
Laramie Avenue, Chicago, Illinois. 

“Ray” Rotary Oil Burner. 


From John J. Beard, P. O. Box 374, 
Lexington, Kentucky. 


Can you tell me who manufac- 
tures the “Ray” rotary oil burner? 

Ans.—W. S. Ray Manufacturing 
Company, 118 New Montgomery 
Street, San Francisco, California, 
and 720 Cass Street, Chicago, IIli- 
nois. 

Steam Cookers for Residence Use. 
From Frank M. Cole, Bridgeport, West 

Virginia. 

Please let me know who makes 
steam cookers for residence use. 

Ans.—Northwestern Steel and 
Iron Company, Eau Claire, Wiscon- 
sin; Halftone Cooker Company, 
Incorporated, 7556 Oglesby Ave- 
nue, Chicago, Illinois, and West 
Bend Aluminum Company, West 
Bend, Wisconsin. 

“Hale” Air Mixers. 

From Cannon and Kofahl, 1705 Jackson 

Street, Dallas, Texas. 


Can you tell us who makes the 
Stephen H. Hale air mixer for gas 
furnaces ? 

Ans.—Grinnell Company, Incor- 
porated, Providence, Rhode Island. 
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The Editor’s Page 





Price Versus Quality Installa- 
tion Problem Solved 


HEN does price cease to be a factor in the mar- 

keting of a warm air heating system? No doubt 
there are many warm air furnace installers who would 
like to have that question answered. On page 27 of our 
January 30th issue James Charles Allen has very defi- 
nitely given the answer to the problem. Here are shown 
two furnace installations—one made according to Stand- 
ard Furnace Code and the other not; one gave satisfac- 
tion with economy, the other gave no satisfaction, re- 
gardless of operating cost. 

The warm air furnace installer who thinks he must 
sell furnaces on a price basis is the victim of a colossal 
delusion which will ruin him in the end, just as the per- 
son addicted to the use of drugs is on his way out. 

The installer who lets price present an obstacle in his 
path is not a student of human nature; his psychology is 
wrong ; he is not making the best use of the tools he has 
at hand. 

To sell furnaces in a way that will give the price 
seeker the K. O. blow, the installer must present the two 
sides of the problem in juxtaposition. That is what the 
overcoat salesman does when he convinces you that you 
should take the high-priced coat in lieu of the cheaper 
one. 


Suppose you are the home owner trying to decide 
what type of heating plant you ought to buy You know 
nothing at all about any of the si. or eight different 
systems that are brought to your ttention. You are in 
a quandary. The arguments presented seem equally 
forceful and convincing. To what sort of reagoning un- 
der these conditions are you going to respond? 

By the time the salesman has told you all about the 
guarantees that go with an installation made according 
to the Standard furnace Code you will have forgotten 
about price completely. When the salesman tells you 
that he can make an instillation that will produce the 
desired temperature even though the outside temperature 
is hovering in the tens and twenties below the zero mark, 
you have an argument that wil! hold the fort against any 
price onslaughts. 

The big difficulty with many furnace installers is that 
they do not think well enough of their own industry. 
They convince themselves that business cannot be done 
in any other way than on a price basis. Then, true to 
such belief, they bring down their bid prices to a level 
with the cut price artist. Then in a wild effort to get the 
job done as quickly as possible, in order to realize some 
profit they do poor work; they skimp on materials and 
the result is negative. 

Any furnace installer who installs his furnaces other- 
wise than according to the Standard Furnace Code is 
doing himself, the home owner and the warm air heat- 
ing industry an injustice. If he knows how to install 


furnaces according to Code and does not do it, the in- 
justice is doubled and trebled and the punishment doled 
out to him should likewise be doubled or trebled. If he 
does not know how to install according to Code, it be- 
hooves him to learn how as soon as possible. 

One of the biggest injustices that a man can do 
an industry and the general public is to engage in 
an industry for profit which he does not thoroughly 
understand. Under these circumstances, he also does 
himself an injury in that he wastes time that could 
be more profitably utilized in some other pursuit. 

Proper knowledge of the job in hand, a proper respect 
for the industry as a whole and the employment of 
proper sales methods will solve the price versus quality 
installation tangle. 





Calling Attention to Services 
Rendered 


RESENTED in this issue is a complete report of the 

happenings at the Wisconsin Sheet Metal Contrac- 
tors’ convention at Milwaukee this week. This is the 
first of a series of eight or a dozen such reports which 
when completed will give readers of AMERICAN ARTISAN 
a composite, definite knowledge of what is going on in 
the industry in all parts of the country. From no other 
source is it possible to obtain so comprehensive a knowl- 
edge of what is going on in the industry. 

AMERICAN ARTISAN is the only publication in the field 
which is published weekly. Because of this fact it is 
enabled to go into the minutest detail in presenting the 
facts concerning any specific happening in the industry. 
Conventions closing their sessions as late as Friday after- 
noon are fully reported in the issue of that week. In 
this issue, for instance, sheet metal men in Illinois, Ohio, 
Indiana, Iowa, Michigan, Pennsylvania, Texas and 
many other sections of the country read what their 
brothers in Wisconsin have done during their conven- 
tion, and vice versa each succeeding week. 

After reading the report of the Wisconsin conven- 
tion, sheet metal men in other sections of the country 
will be better able to know how to carry out their own 
programs. At Wisconsin an innovation was indulged 
in. Men talked about the technical side of their bus- 
iness. Questions were asked and answered, with the 
result that every delegate was wiser by far when leaving 
than when entering the convention hall, and all were 
anxious to come again. 

However, the reporting of state and national conven- 
tions is only one of the many features of service which 
AMERICAN ARTISAN is rendering its readers each week. 
The service department is kept busy constantly answer- 
ing questions for readers, after going far afield in other 
industries in its endeavor to serve the readers. Help 
us to make our paper even better by offering to us your 
suggestions. 


























AMERICAN ARTISAN AND HARDWARE RECORD 


Lihititihihihhihbbbbadddidiidbbbdibdiidédbeaaaaiiaiiaia Li) 



















{i 


“T sneaked up to that cart,” said 
Mr. Moncrief, “and stole a melon 
I went into the alley to devour it 
But—I did no sooner set my teeth 
into it than I paused; a strange 
feeling came over me. I came to 
a quick conclusion. Firmly, |! 
walked up to that cart, replaced the 
melon and—took a ripe one.” 

Southerners are noted for their 
extreme appreciation of the satisfy- 
ing taste of the watermelon, as well 
as for their unquestioned veracity 

S. P. Moncrief was called upon 
recently to speak at a club, and se. 
lected for his subject “Honesty.” 
He said that when he was a boy 
at home he one day saw a cart of 
melons. He was a boy, and tempt- 
ed ; besides, he liked melons. 


* * x 


John T. Lennon of the Lennon 
Furnace Company was telling me 
the other day about three boys who 
were all very proud of the earn- 
ing capacities of their respective 
fathers. 

The first said, “My father can 
write a few lines and call it poetry 
and sell it for $10.” 

“What’s that?” said the second 
boy, “my father can draw a few 
lines and put a few dots on them 
and call it music and sell it for $25.” 

“That’s nothing,” said the third. 
“My father is a preacher and he 
can write a few lines and get up in 
church and say them and it takes 
six men to carry the money down 
the aisle.” 

7K * cK 

T. Reid Mackin of the Interna- 
tional Heater Company was telling 
me about a grouch who has an office 
near his. This grouchy individual 
was dissatisfied with the letter which 
his stenographer presented for his 
signature. He signed but made her 
put it back in the machine and add, 
“P. S.—Dictated to a poor stenog- 


rapher.” 


She folded the letter and put it in 


By Sidney Arno/o 


of h ie sensibility; warm, tender fellow-fecling 
with all forms of existence le. 
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the envelope, but no sooner was her 
employer's back turned than she 
took it out and added: “P. S. No. 
2.—The reason I am so poor is be- 
cause he pays me only twelve dol- 
lars a week.” 

* *K ok 

Harry R. Jones, the smiling “Mil- 
cor” representative, told me about 
a conversation he overheard on a 
train. 

Two men, strangers, 
were seated side by side. Finally 
one turned to the other and became 
confidential. 


evidently 


“I,” he said impressively, “am a 
starter of elevators in a city sky- 


scraper. When I signal them to go 
up, they go up. And your line 
is oe 





“I,” said the other, “am an un- 
dertaker. When I signal them to 
go down, they go down.” 

ok * ok 


An agitated woman burst into a 
police station not long ago saying, 
“My husband has been threatening 
to drown himself for some time 
and he’s been missing now for two 
days. I.want you to have the river 
dragged.” 

“Is there anything peculiar about 
him by which he could be rec- 
ognized if we should find a body?” 
asked the inspector. 

The woman hesitated and seemed 
at a loss. Then a look of relief 
came to her face and she replied: 

“Why, ves! He’s deaf.” 

aK aK * 


The pretty girl of the party was 
“kidding” the genial bachelor on his 
reasons for remaining single. 

“No-o-o, I never was exactly dis- 
appointed in love,”’ he meditated, “I 
was more what you might call dis- 
couraged. You see, when I was 
very young I fell in love with a 
young lady but was mortally afraid 
to tell her my feelings. At last I 
screwed up my courage to the pro- 
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posing point. I said, ‘Let’s get mar- 
ried.’ 

“And she said. ‘Geod Lord! 
Who'd have us!” 


> * » 


George Thesmacher of Cleveland, 
and Paul L. Biersach, Milwaukee, 
passed through Chicago together 
Wednesday night of this week. Mr. 
Thesmacher had been a guest of the 
Wisconsin Sheet Metal Contractors’ 
Association during its convention 
at Milwaukee. Mr. Thesmacher and 
Mr. Biersach were on their way to 
Pittsburgh to attend a meeting of 
the Joint Educational Publicity and 
Cornice Committee relative to the 
publication of the second section of 
the book being issued by the Na- 
tional Association of Sheet Metal 
Contractors. 

*“* * 

E. F. Glore of the Abram Cox 
Stove Company called my office on 
the telephone one day this week. He 
was only in the city for a short time 
and was just then leaving for New 
York. He certainly made a hit with 
my steno, who answered the phone. 
She commented on his very, very 
pleasant voice. He said business 
was good and that his firm is look- 
ing for a good year for 1926. I’m 
sorry I was out when he telephoned. 


x * * 


The Sunny Side 
It is raining on the river, and the 
sky is low and gray; 
It is raining in the timber, its a 
dismal sort of day. 


But a _ fellow shouldn’t holier, 
though the day is dark and 
drear; 


For it’s always raining somewhere 
—and it happens to be here. 


Somewhere else the sun is shining, 
somewhere else the world is 
glad ; 

Somewhere else they’re having 
weather of the sort we wish 
we had. 

Some time, maybe tomorrow, sun 
will shine and clouds will 
clear ; 

For its always shining somewhere 
—it may happen to shine here. 

From Michign Trademan 
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Engineering Problems Involved in 16-Room 
Dwelling at Ann Arbor, Michigan 


Graf @ Harris Do Unusually Good Job 
on University of Michigan Regent’s Home 


RAF & HARRIS, sheet metal 
and warm air furnace install- 
ing contractors of Ann Arbor, 
Michigan, have just completed a 
warm air furnace installation job 
in the home of Junius E. Beal. 
Junius E. Beal is a member of 
the Board of Regents; in fact, he 
has been on the Board of Regents 
of the University of Michigan for 


volved in the installation. And the 
work done by Graf & Harris is a 
fine testimony both to the work of 
the installers and to the perform- 
ance of the furnace. 

There is one phase of the Junius 
Beal job which is somewhat un- 
usual and will no doubt be of 
interest. 

Through the center of the second 
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How Graff & Harris Met Problem of Returning Air to Basement. 


the past 20 years. He is one of 
the biggest men in Michigan. 

Graf & Harris are quality install- 
ers and enjoy a big furnace and 
sheet metal business in Ann Arbor. 
They handle Rudy furnaces exclu- 
sively and have just closed the most 
successful year in their career. 

A real engineering problem is in- 


floor there is a long hall, full length 
of the house. The rear half of the 
second floor level is 2% feet lower 
than the front. The back stairway 
begins at the end of this hall and 
descends along the rear outside wall 
into the kitchen. The basement 
stairway descends beneath this back 
stairway. 


There are four rooms on the sec- 
ond floor at the lower floor level. 
This drop in the floor with the back 
stairway formed a cold air pocket, 
making it quite impossible to satis- 
factorily warm this part of the 
house. 

The problem was to remove this 
cold air. Basement conditions made 
it impossible to even consider bring- 
ing a return air back to the furnace 
from this part of the house. A few 
tests eliminated the possibility of 
ventilating these rooms into the 
attic. The difference in the weight 
of air in the stairway and of that in 
the basement, and the fact that the 
stairway formed a funnel for an 
outlet into basement made it per- 
fectly logical to draw the cold air 
into the basement. 

The accompanying sketch will 
convey the idea, and the plan which 
was carefully carried out by Graf 
& Harris, Ann Arbor Rudy dealers, 
in actual practice even better than 
the theory indicated. 


What Mr. Beal thinks of the in- 
stallation can be gathered from a 
letter from Mr. Beal to Graf & 
Harris. 

“IT had been having difficulty in 
heating my house of sixteen rooms 
and decided to put in a new hot-air 
furnace. After looking over many 
makes I gave the contract to you 
on a guarantee to heat the house to 
our satisfaction. A Rudy furnace 
No. 29 was installed without extras 
and at the cost given originally. 

“It has given us the required 
heating throughout the house and I 
am glad to state that my coal bill 
has been cut to one-half of what 
was formerly paid for coal. 

“It is certainly a first class job 
that does credit both to your firm 
and the furnace manufacturers.” 

It is very evident from this that 
Mr. Beal is well satisfied with his 
job. 
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The Best Way to Conduct a Sales 
Campaign Is to Do It 


Price No Longer an Obstacle to Furnace 


Installer 


ANY things are thought im- 
possible, or very difficult un- 
til someone comes along and shows 
them to be very simple and matter 
of fact. That applies to selling 
warm air furnaces just as certainly 
as to the telephone, electric light, 
radio and any other of our modern 
day conveniences which once were 
thought to belong only to the imag- 
inings of Jules Verne, according to 


Who Knows His Business 


This installation was made in an 
eastern town where sales resistance 
to warm air is usually considered 
exceptionally stiff. Last winter, the 
first since the job was installed, the 
owner burned seven tons of anthra- 
cite coal, with perfect comfort in 
every room of the house. The 
dealer tells us: “I might say also 
that in the same sized house we 
would not feel that we could install 






























Sixteen-Room Dwelling of Junius E. Beal, Ann Arbor, Michigan, Which 
Presented Difficult Engineering Problem. 








the February issue of Furnace In- 
Staller. 

Here is an instance. 

A dealer writes that he is at a 
loss to account for all of the price 
talk which appears so often in con- 
nection with warm air furnaces. He 
asks what it is all about. And, to 
back up his contention that most of 
it is both needless and harmful to 
the industry, he gives us figures on 
a typical installation which he has 
made recently. Here they are for a 
10-room house costing $16,000: 


Cost, including the manufac- 
ture of pipes and fittings. . .$566 
SOU BEND onc nc cdcnvecnens 806 





a vapor or hot water heating plant 
that would not use at least 10 tons 
of anthracite coal for the same re- 
sults. I hope some day the furnace 
people will stop talking price about 
warm air and talk more about good 
installations and fuel economy.” 
Incidentally, this dealer has been 
making good installations at good 
prices for several years. He is satis- 
fied, his customers are satisfied and 
the banks with which he does busi- 
ness are satisfied. Furthermore, 
there is nothing about the policy 
which he is following that could not 
be duplicated in every town in the 
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country. It is the policy of General 
Grant who, when asked by a mem- 
ber of his staff how best to conduct 
a certain campaign, said: “The best 
way to do it is to go ahead and do 


it. 








Roy C. Walker Re- 
elected President 
Midland Club 

Roy C. Walker of The Meyer 
Furnace Company, Peoria, was re- 
elected president of the Midland 
Club at the annual meeting, held at 
the Congress Hotel, Chicago, Janu- 
ary 22. Other officers elected were: 
Vice-president, Charles Seelback, 
Forest City Foundry & Manufac- 
turing Company, Cleveland; secre- 
tary-treasurer, Allen W. Williams, 
Columbus, Ohio. Executive com- 
mittee: J. M. Triggs, Majestic 
Company, Huntington, Ind.; E. S. 
Moncrief, Henry Furnace & Foun- 
dry Company, Cleveland; J. G. 
Kerch, Jr., Twentieth Century 
Heating & Ventilating Company, 
Akron, Ohio. 


L. J. Mueller Furnace Company 
Will Hold Annual Sales 
Conference Next Week 

The L. J. Mueller Furnace 
Company, Milwaukee, Wisconsin, 
makers of the “Mueller” line of fur- 
naces, will hold its Annual Sales 
Conference of all its salesmen at the 
Hetel Astor in Milwaukee begin- 
ning Monday, February 8th, and 
ending Friday, February 12th. 

About fifty men are expected to 
be present at the Conference, in- 
cluding the branch managers and 
their assistants and all of the travel- 
ing men of the company. 

H. P. Mueller, Director of Sales, 
will conduct the sessions which will 
start promptly at 1 o’clock, Monday 
afternoon. 

J. H. Puelicher, President of the 
Marshall Ilsley Bank of Milwau- 
kee, will talk on “Getting on the 
Right Side of Business,” and J. 
Walter Dunlap of Klau, Van Pie- 
tersom, Dunlap, Younggreen, In- 
corporated, will speake on “The 
Salesman’s Profession.” 

Merchandising plans, designed to 
aid the retail dealer in the resale of 
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his heaters and the analysis of his 
market, will be presented to the men 
from every possible angle that will 
equip them to serve better the deal- 
er in his difficult task of retaining 
the position as a leader in the local 
retail field, which is fairly his. 

The Conference will include a 


complete trip through the plant of 
the L. J. Mueller Furnace Com- 
pany, where the men will be shown 
every step in the manufacture of 
the company’s complete line of fur- 
naces, boilers, registers, pipe and 
fittings, tank heaters, direct fired 
forced air unit heaters and the 
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Mueller Furnacette. 

Wednesday evening will be de- 
voted to the annual banquet, at 
which there will be no speeches. 

Musical entertainers will help the 
time pass pleasantly, as an accom- 
paniment to the splendid spirit ani- 
mating the entire sales force. 


Garage Basement Requires Ventilating 


System to Remove Gas Fumes 


Men Driving Cars Into Basement Complain 
of Severe Headaches Caused by Foul Air 


OGUE & JOHNSON Sheet 
Metal Works, Beresford, 
South Dakota, is confronted with a 
problem in ventilation. A garage 
owner in that city has a building 
used as a garage. The building is a 
l-story structure, with a basement. 
The front portion of the ground or 
first floor of the building, which is 
74x140 feet square, is used as a 
show room and storage space. This 
portion of the building is not heat- 
ed. The rear portion of the first 
floor is used as a workshop by me- 
chanics in repairing cars. This 
space is heated. 
The basement which it is desired 


to ventilate has but one opening— 
that a drive leading from the rear 
alley down a gradually sloping en- 
trance. The doors on this entrance 
are closed practically all of the time. 

Workmen who enter the base- 
ment, the ceiling of which is 9 feet 
high, complain when they return 
after an hour or so that they have 
headaches. (It’s a wonder they are 
able to come out at all under the 
circumstances. ) 

The accompanying sketch is a 
plan of the first floor of the garage. 
The entrance to the basement is 
shown in the rear. A system of 
properly ventilating this basement 


140Fk = 


is desired. 

I. W. Bogue of the Bogue & John- 
son Sheet Metal Works is of the 
opinion that to run an air shaft from 
the basement up through first floor 
and roof, with a revolving ventilator 
at the top, would do the work. He 
would like suggestions from other 
sheet metal men who have, no doubt, 
encountered a similar problem at 
one time or another. 





Handy Rule, Pocket Size, 

Being Distributed by the 

May-Fiebeger Furnace Company 
The May-Fiebeger Furnace Com- 

pany, Newark, Ohio, makers of 
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Sketch Showing Layout of Garage, Basement of which Is to Be Ventilated. 
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Ath-A-Nor warm air furnaces, have 
prepared for distribution a handy 
and convenient little pocket rule. 
Upon the rule are printed the Stand- 
and Code rules for pipe sizes, a 
table showing the square inch capac- 
ity of different furnaces at the bon- 
net, the area of circles in square 
inches. The rule also measures 
lengths up to six inches. Write for 
one of these rules if you have not 
already received one. 





Excelsior Steel Furnace 
Has Innovation in 
Heating Specialties 


The Excelsior Steel Furnace 
Company of Chicago and branches 
announce a number of improve- 
ments in Excelsior heating special- 
ties, among which is one that relates 
to the method of fastening boots to 
floor joists. 





Showing No. 209 Boot. 


The foregoing cut illustrates 
what has been considered in the 
past the most satisfactory method 
of attaching boots to the joists, 
boots being furnished with two slits, 
one on each side, through which 





Showing Eyelet in Collar. 


strips of tin are passed and fastened 
to said joists. However, it is not 
always easy to reach these slits and 
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EYELET 


the need of a quicker and better 
method of attachment has long been 
recognized by the trade. To pro- 
vide such The Excelsior Company 
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has applied for a patent on boots 
furnished with eyelets, such as 
shown in cuts below. 

All Excelsior boots, both single 
and double, will soon be furnished 
with these eyelets, one on each side. 
Nails are driven through the joists 
in the position shown, wires passed 
through the eyelets and _ twisted 
around the nail points. This makes 
a neater and more efficient installa- 
tion and is very much quicker than 
the old method, thus reducing the 
item of labor, a matter of consider- 
able importance these days. 

Additional information regarding 
this and other Excelsior improve- 
ments may be obtained by communi- 
cating with the company named. 


Don’t Strangle Warm Air Heating 
System by Lack of Cold Air 


Plenty of Breath Will Cause In- 
stallation Difficulties to Vanish 


By WILLIAM SCOTT, Waterman-Waterbury Company 


A” old-time installer asks the 
writer whether, considering the 
expansion of warm air, one might 
not safely make the cold air returns 
somewhat smaller than the aggre- 
gate of the warm air pipes. 

The answer is that the expansion 
is so small that in practice it may 
be and indeed must be neglected. 

There are times in any house 
when the returning air will need to 
be heated very little—say 10 de- 
grees. This will cause an expan- 
sion of approximately two per cent. 

Now, say the amount of cold and 
warm air pipe, as figured by the 
Standard Furnace Code, is 531 
square inches for each. This will 
require the equivalent of a 26-inch 
pipe. 

But suppose we take account of 
expansion, adding two per cent, and 
the amount of warm air becomes 
531 plus 11 square inches, which is 
542 square inches. 

Without calculation, a glance at 
the table in any catalogue shows 
that 542 square inches require a 26- 
inch pipe or its equivalent. 

So, don’t strangle the furnace, but 





give it plenty of breath, and many 
installation troubles will vanish. 
Lack of air, both warm and cold, 
has more failures to its discredit 
than and other one item. 

Don’t guess, lest you sometimes 
guess wrong. Figure all pipes by 
the Standard Furnace Code, and 
they will be of the right size, neither 
too large nor too small, 





Indiana Fur-Mets to Be 
Hosts to Indiana Sheet 
Metal Contractors 


The Wednesday program of the 
joint convention of the three asso- 
ciations, while in charge of the In- 
diana Warm Air Heating & Venti- 
lating Association, presided over by 
President Beaman, is designed to be 
of interest to the membership of the 
three associations, and in fact to any 
one in any ‘way connected with the 
furnace and sheet metal business. 

President E. B. Langenberg, of 
the National Warm Air Heating & 
Ventilating Association, will give an 
address at 10:30 Wednesday morn- 
ing on the subject, “Present Day 
Warm Air Heating.” The ability of 
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President Langenberg to do justice 
to this big subject is well known. 

At 11:30 Guy A. Voorhees will 
address. the convention on the sub- 
ject, “Cold Air Shoes.” Mr. Voor- 
hees is a specialist along the lines 
of air movements and heat distribu- 
tion, and will have something of 
practical value which no member 
can afford to miss. 

At 1:30 Harry Fenton, Indian- 
apolis attorney, will address the con- 


vention on the subject, “Indiana 
Laws that Affect the Building In- 
dustry.” Mr. Fenton has been re- 
tained for some years by the Gen- 
eral Contractors’ Association and 
other organizations to pass upon 
and give advice regarding legisla- 
tion and practices. He is looked 
upon as the best informed man in 
the United States along this par- 
ticular line. 

At 2:30 F. E. Anderson, secre- 
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tary of the Indiana Warm Air Heat- 
ing and Ventilating Association, will 
take the blackboard and give prac- 
tical demonstrations on “Figuring 
Code Jobs.” Mr. Anderson is well 
qualified to give advice on this 
rapid new development, 

At 6:30 the Fur-Mets will give a 
banquet and entertainment for the 
members and guests of the three 
associations at the Severin Hotel 


Roof Garden. 


Wisconsin Hardware Men Find Business 


Conditions Improving 


Farm Buying Power Is Better Than 
Ever—2,000 Delegates Attend Meeting 


HE Thirtieth Annual Conven- 

tion and Hardware Exhibit of 
the Wisconsin Retail Hardware As- 
sociation was reported to have been 
one of the most beneficial conven- 
tions ever held by the association. 
In point of attendance and in the 
staging of exhibits it most certainly 
was one of the most important af- 





President E. W. Peterson 


fairs. The affair was staged in the 
Milwaukee Auditorium. 

According to E. W. Peterson, 
Florence, president of the associa- 
tion, the convention was the largest 
ever held in the history of the or- 
ganization. More than 2,000 mem- 
bers and delegates had registered up 
to noon Wednesday. 


President Peterson spoke as fol- 
lows: 

Annual Message of President 
E. W. Peterson 

I take this opportunity in extend- 
ing to you a hearty welcome to this 
the 30th annual convention of the 
Wisconsin Retail Hardware Asso- 
ciation. 

Grown from infancy 30 years ago 
to the present membership of over 
1,400 hardware dealers in Wiscon- 
sin speaks well for the organization 
and the progress made. 

Convention time injects new life 
into the weary, hard-worked _ busi- 
ness man and if there ever was a 
time when he needed recreation it 
is now. 

The annual task of taking inven- 
tory is over—it doesn’t pay to exert 
ourselves too much without some re- 
lief—so the pleasure that comes with 
relaxation is a good stimulant and 
tonic. 

There was only one thing that 
marred the year industrially—that 
of the hard coal strike, which was 
due to come whether or not we lived 
in prosperity or otherwise. 

I feel safe in making the state- 
ment that if you shared in the pros- 
perity that was prevalent in 1925 
you did your share of hustling for 
the business you were favored with. 

No one needs to be reminded of 
the conditions that existed imme- 
diately after the close of the war. 


The government, our principal 
competitor during the last few 
years, has sold out most of the sur- 
plus wartime supplies, so that part 
is no longer a menace to the retail 
dealer. The'sale of surplus mate- 
rial has reduced to a considerable 
extent the nation’s war-time indebt- 
edness. 





B. Christianson 


We are still confronted by com- 
petition, considered far more seri- 
ous because they are in the retail 
business to stay. The chain stores, 
department stores, catalogue houses, 
garages and repair shops. These in- 
stitutions have caused no little wor- 
ry on the part of the retail mer- 
chants of the entire country. 
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There isn’t the least possible 
doubt but had we taken a closer ob- 
servance of trade conditions in our 
immediate localities we might have 
averted the present state of com- 
petition to a more or less degree. 

I am inclined to believe we have 
been asleep at the switch. 

There are many solutions to this 
state of affairs so far as the hard- 





P. J. Jacobs P 


ware merchant is concerned, but to 
get ourselves back into the fold and 
favor of the consumer we must ad- 
vertise our wares and keep ever- 
lastingly at it. Tell the public what 
we have for sale, show the goods, 
demonstrate their value, trying to 
interest the prospective buyer by 
carrying well assorted stocks of 
merchandise adaptable to their use 
and consumption, at fair prices plus 
a service which I am sure will be 
recognized by them. There is such 
a thing as giving too much service 
with the possibility of overdoing 
courtesy. 

We should analyze the situation 
closely in every instance, using good 
sound business practice in solving 
the problems of the day. 

The hardware industry is one of 
the main cogs in the wheel of prog- 
ress; upon the smoothness of this 
cog depends the success of the retail 
dealer. 

The iron and steel industry at the 
present writing seems to have estab- 
lished itself in a position that af- 
fords the commonwealth a _ confi- 
dence that prosperity is in store for 
them for a while at least. 








Money is plentiful, work for all 
classes of people and the general 
trend gives us promise of good times 
ahead. 

The Wisconsin farmer has en- 
joyed good crops and good prices 
for his products the past year and 
it is hoped a continuance of such 
conditions will help others. 

The time has come when the re- 
tail hardware merchant must pay 
more attention to the development 
of personal element in his_ business. 
It’s not what goods are on the 
shelves or the building used to house 
the stock or the system which it op- 
erates, but the human element—the 
man power of the store. 

Our thoughts dwell too much in 
terms of merchandise and not 
enough in terms of men. 

A young successful merchant 
once said, “Lord give me a hand to 
get and a heart to give.” __ 

The Hardware Merchants’ Eth- 
ical Code was founded on principles 
in which much thought was given 
and sounds a keynote for the or- 
ganization, being a masterpiece of 
business policy. 

It broadens and expands the 
sphere of every man who adopts its 
principles. 

The power of thought has pro- 
duced the greatest works in Art, 
Science and Literature. Thought 
that is prolific properly disciplined 
and directed, there is practically no 
limit to its possibilities. 

What a pity it is that man, to 
whom nature has given this won- 
derful power, will neglect to use it— 
who through lack of some purpose 
in life will let it fade, day by day, 
like a dying ember in the darkness. 

True, neither you nor I may ever 
add a valuable thought to the 
world’s store of wisdom, yet 
thought is for you and me to use 
each day as the most practical and 
efficient way to aid in bettering our 
position, increasing our incomes, 
adding comforts to our homes and 
making the way of our lives accept- 
able to our fellow men. 

The man who has determined to 
think to the best of his ability, who 
will stand by that determination and 
back up his thoughts with action, 
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who will strive to do his level best, 
will win. With thought properly 
directed, everything is possible. 

The hardware merchant should 
make himself such an important 
factor in his community that the 
consumer could not get along with- 
out him. There are two qualities 
which a live dealer can apply to his 
business in such a way as to make 
him an indispensible part of the 
hardware industry as a whole. 

One is salesmanship. 

The other is sound business prac- 
tice. 

Attending the state hardware 
convention you learn something of 
a constructive nature, get inspira- 
tional ideas and view the prospects 
of the future from a different angle. 
You are imbued with a spirit and 
courage to renewed efforts when 
you return home. 

Speaking of the power of thought 
I want to leave this with you: 

Mr. Hoover says: “Not one man 
in many thousands can alone regu- 
late trade problems, influence legis- 
lation, promote educational work, 
mold public opinion or achieve suc- 





Hugo Prange 


cess. But when he adds to his 
strength that of his association, his 
efforts become a powerful force. 
“By cooperation, the strength of 
the organization becomes the 
strength of the individual. The 
trade association as a faculty for 
the promotion of self-regulation of 
industry and commerce has become, 
by reason of its scope and activity, 
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an important American business in- 
stitution.” 

The Wisconsin farmer is going into 
his fields this spring better equipped 
for a large crop production than 
in any former year, according to 
P. J. Jacobs. With up-to-date farm- 
ing equipment and tools, the farmer 
will be able to accomplish in one day 
that which in the old days could not 
be completed in two or more, Mr. 
Jacobs said. There is a no more 
certain barometer of a farmer’s 
prosperity than his ability to pur- 
chase needed tools for his farm. 
This year the farmers are stocking 


up with labor-saving devices in an- 
ticipation of a banner crop season 
for 1926, members of the associa- 
tion say. 

In the main hall of the Audito- 
rium and in Juneau and Kilbourn 
halls are exhibits of every type of 
hardware. The term “hardware” is 
broad in its scope and even fur- 
naces, automatic milking machines 
and incubators are numbered in the 
category. Then, too, many home 
appliances such as electric stoves, 
power plants and kitchen utensils 
were included in the display—a very 
good representation. 


Among Those Present at the 
Wisconsin Hardware Exhibit 


In Amount of Business Placed the Wisconsin 
Show Fully Conformed to All Precedents 


By MISS ETTA COHN 


MONG the newcomers at the 

Wisconsin retail hardware con- 
vention was the Rybolt Heater 
Company of Ashland, Ohio, who 
exhibited their warm air furnace. 
W. L. Rybolt of the home office 
and L. E. Elmer, Wisconsin repre- 
sentative, were in charge of the dis- 
play. 

In addition to their interesting 
display in the exhibit hall, the 
Premier Warm Air Heater Com- 
pany showed the new Premier De 
Luxe furnace at the Medford Ho- 
tel. Of course “Buck” Taylor was 
there, assisted by Al Kundee and 
Joe Worth. No. Wisconsin conven- 
tion would be complete without 
“Buck.” 

They say (I am not saying who, 
though) the reason why the Wheel- 
ing Corrugating Company did such 
good business was that Art Madson, 
Assistant Chicago Manager, was in 
charge. S. T. Scott, Chicago Man- 
ager, who came up for a day, A. E. 
Ketchum and J. W. Black all were 
busy signing up orders for the at- 
tractive spring assortment, which 
their company is featuring during 
the month of February at the sur- 
prisingly low price of $29.75 for 
43 salable articles. 


Henry Schwab seems to enjoy 
the Wisconsin conventions because 
they give him an opportunity to 
show what a real host he can be. 
As in previous years, the Gilt Edge 
folks had one of the largest and 
most inviting booths. <A. G. 
(“Pom”) Pomrening, H.. O. Schroe- 
der, H. F. Pugh, advertising man- 
ager, H. H. Peters, A. F. Hilde- 
brand and A. Ewerts were in con- 
stant attendance. 

One of the furnaces which at- 
tracted most attention at the show 
was the Improved De Luxe Hy- 
Power Heater displayed by the 
Rudy Furnace Company. Although 
out of his territory, Roy Harrison, 
who substituted for “Tom” Torr, 
did not seem to have any difficulty 
in making the acquaintance of .the 
Wisconsin folks. He and P. F. 
Gibbons, Wisconsin representative, 
signed many a good order. 

The Minneapolis branch of Rich- 
ardson & Boynton Company showed 
their full line of furnaces, gas 
ranges and combination ranges to 
interested buyers. George G. Zing- 
sheim, E. S. Gunhus and E. J. Na- 
gan apparently were well pleased 
with the business taken. 

The Milwaukee Corrugating Com- 
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pany’s exhibit, as to be expected, 
was always crowded. The Milcor 
folks believe in publicity ard will be 
found at practically all the conven- 
tions. If they want good products 
or if they want a good smoke the 
dealers know that they can get them 
from the Milcor boys. The display 
featured the company’s full line of 
sheet metal, fireproof material, pipe 
and fittings. In addition to Louis 
Kuehn, president of the company, 
the following did the honors: A. C. 
Scheder, Thomas Pykett, A. H. 
Schmelzer, A. L. Swan, C. Will- 
man, Thomas Evans, F. F. Foster 
and F, D. Naylor. 

In the Milcor booth I met J. M. 
Anderson of the Anderson Metal 
Ceiling Company, Detroit, who is 
spending the week in Milwaukee as 
a guest of the Milwaukee Corru- 
gating Company. Incidentally, Mr. 
Anderson is a very enthusiastic Mil- 
cor booster. 

As in previous years the Excel- 
sior Steel Furnace Company occu- 
pied a prominent place on the raised 


platform at the west end of the: 


main hall. Their exhibit was espe- 
cially attractive, showing what can 
be done with tin from an artistic 
point of view. The arch at the 
head of their booth was formed of 
beads which are part of the con- 
struction of Excelsior tin elbows, 
joined together with plaster clinch 
used as a separating device in Ex- 
celsior non-vented, double wall pipe. 
The flower laden urns at both cor- 
ners were also made of tin, all of 
which was formed in the Excelsior 
shops. A. B. Glessner, of the St. 
Paul office, worked with Charlie 
Glessner, Secretary, Joe Goldberg 
and W. R. Lawson answering in- 
quiries and booking orders. A. G. 
Scherer also spent Wednesday with 
the boys. 

The L. J. Mueller Furnace Com- 
pany hospitably entertained their 
dealers and prospective dealers in 
their large attractive booth. They 
had a good, live staff of men on the 
job all the time, headed by H. P. 
Mueller, “Ernie” Liessman, Arthur 
J. Beilfus, Dave Carlson, Walter 
Melius, “Steve” Marshall and Jim 
Ricketts. 
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The mark of superior quality on Galvanized Steel Sheets 


Announcing INLAND 
TEC” Master Brand Sheets 





Copper 
Alloy Steel for 
Exposed Uses 


For all exposed uses or 
wherever an extremely du- 
rable galvanized sheet is re- 
quired we recommend and 
urge the use of Inland Cop- 
per Alloy Steel as a base for 
Master Brand Sheets. 

Tests and usage prove 
that CopperAlloy Steels last 
much longer than regular 
open hearth steels. 

“TEC” Master Brand gal- 
vanized sheets made with a 
Copper Alloy base will give 


the utmost in service. 














IMULTANEOUSLY with the announcement by 

the Sheet Steel Trade Extension Committee of the 
“TEC” (Trade Extension Committee) Master Brand, 
these sheets are made available by the Inland Steel 
Company. 

The Inland Steel Company, as one of the cooperators 
in the movement for higher-quality and broader mar- 
kets, is licensed to use this mark. 

The Master Brand mark signifies that the sheets bear- 
ing it have been manufactured under the exacting 
specification of the Trade Extension Committee and 
are subject to constant inspection and test. This specifi- 
cation is the result of years of careful thought and study 
by leaders in the industry. 

The Inland Steel Company, long noted for the qual- 
ity and uniformity of its sheets, whole-heartedly 
subscribes to the Committee’s specification and adds 
the Master Brand mark as a further indication of its 
desire to contribute to the raising of quality standards 
in the industry. Inland Master Brand sheets carry a 
double assurance of uniform quality and can be im- 
mediately identified as they will also carry the Inland 
brand. Upon request we will supply complete infor- 
mation about Master Brand sheets. 


INLAND STEEL COMPANY 
General Offices: First National Bank Building, Chicago 


W orks: Indiana Harbor, Ind., Milwaukee, Wis., Chicago Heights, Il. 


Branch Offices and Representatives 
St.Paul Seattle St.Louis SanFrancisco Salt Lake City 
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with complete assurance of uniform quality 


oo Master Brand appearing on Sheet Stee! 
certifies that the material so stamped has been 


made to the Master Branp quality standards. 

The Master Brand has been adopted by the Sheet 
Steel Trade Extension Committee after two years" 
study of a means to insure consistent quality. It 
assures to the public and to the fabricator of Sheet 
Steel products, dependable quality and service; it 
protects the manufacturer who provides a product 
having a recognized definite quality. 

The Master Brand is your evidence that the 
Sheet Steel you buy is of this standard quality. 
The Brand can be applied only by mills who have 
been licensed to use it and whose product is sub- 
ject to regular inspection. It represents the quality 
standard of the Sheet Steel Trade Extension Com- 
mittee ...and this Committee assures you the 
standard will be maintained. 

















Dominating advertising through national, archi- 
tectural and buildin roe Trem nes will establish 
the significance and value of the Master Brand 
with distributors, fabricators and users of Sheet 
Steel and Sheet Steel products. 

The galvanized coating on Master Brand sheets 
is so heavy that they should not be subjected to ex- 
treme forming operations unless special measures are 
taken to prevent damage to this coating. 

In every branch of production and commerce, in 
the automotive field, in the electrical industry, in 
railroad service, on the farms of America, in office, 
factory and home —wherever Sheet Steel is used— 
every buyer will know that the Master Brand stands 
for economical and lasting service. 

Existing markets will be increased, new markets 
will be established. The progress will be built on 
the solid foundation of that economy and value 
which follows the use of quality. 


See EXTENSION COMMITTEE —_———"D. 


ER BUILD 


PITTSBURGH PENN ‘SYLVANIA 
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The Master Brand on Sheet 
Steel is a certificate of quality. 
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The Fox Furnace Company dis- 
play of furnaces and warm air. cir- 
culators attracted considerable at- 
tention. The company representa- 
tives were E. A. Grange, D. L. 
Nanman and E. M. Weideman. 

R. J. Keith, Chicago manager of 
the Williamson Heater Company, 
was very well pleased with the re- 
ception given their new (steel) boil- 
er plate furnace as well as with the 
interest shown in their regular 600 
cast furnace. Mr. Keith was assist- 
ed by S. F. Wandschneider, Wis- 
consin representative. 

William P. (“Bill”) Laffin and 
J. T. Barclay were busy men dur- 
ing the entire show and were very 
well pleased with the amount of 
business taken for their company, 
the Tuttle-Bailey Manufacturing 
Company. Mr. Laffin said their 
new cobble design met with much 
favor. 

W. L. Harvey and I. I. Moore- 
head represented the Monitor Fur- 
nace Company, and displayed both 
the Caloric and Monitor furnaces. 

Although the Homer Furnace 
Company exhibited their furnaces 
through their Milwaukee jobber, 
Ros Strong spent the week in Mil- 
waukee helping out. 

Howard Robinson and Harvey 
Manny of the Robinson Furnace 
Company presided Tuesday and 
Wednesday at their busy booth. 
Harvey, however, left Wednesday 
evening for Omaha, so as to take in 
the Nebraska Show also. 

The Thatcher Company, Chicago 
office, had charge of their display of 
warm air furnaces. D. E. Cum- 
mings, T. B. Emery and W. R. Wil- 
liams did the honors and generously 
distributed bright red and yellow 
quill pens, which were the most 
sought for souvenirs at the show. 

In the Utica Heater Company 
booth, which was presided over by 
J. F. Hem, J. H. Parkay and J. H. 
Svoboda, I met C. W. Johnson, the 
live warm air furnace dealer of Ur- 
bana, who came to Wisconsin as the 

guest of the company. Mr. John- 
son is a real Utica booster. 

Another Wisconsin manufacturer 
exhibiting warm air furnaces was 
the Brillion Iron Works. Two of 
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the factory men, M. P, Ohlsen and 
Henry Aarons, worked with George 
E. Murphy and Charles F. Mertle 
in taking care of their customers. 

Gus Ruhling and Frank Martin 
are a pair that will always be found 
together at the Wisconsin Show. 
They both represent Vaughan & 
Bushnell Manufacturing Company 
and Mr. Martin also was interested 
in the Greenlee Brothers exhibit. 
Charles Clark, of the home office of 
Greenlee Brothers, as well as A. 
Shelley, London, England, repre- 
sentative of the company, were also 
present the greater part of the time, 
meeting the dealers, signing up or- 
ders, etc. 

E. C. Dunning and his “gang”— 
N. I. Hilton, George Levzow and 
Ross Aton, were mighty generous 
with their pipes. Regardless of 
whether or not you placed an order 
for Quik Lok furnace pipe, they 
cheerfully gave you a “Quik Lok” 
corn cob pipe, even two if you 
asked for them. 

The Peninsular Stove Company, 
under the guidance of Frank C. 
Moran of Detroit and M. C. Rich- 
ardson of Chicago, made its debut 
at the Wisconsin Show with an at- 
tractive display of stoves and heat 
circulators. 

As for our old friend, Louis E. 
Swane, every year you will find him 
in the same stand, ready to greet the 
many friends he has made in Wis- 
consin for the firm he represents— 
the Culter and Proctor Stove Com- 
pany. This year J. F. Kelly, adver- 
tising manager, took part of Louis’ 
work off his hands. 

Harry L. Jackson and George C. 
Jordan of the Meyer Furnace and 
Supply Company had quite a task 
taking care of the Meyer interests. 
They displayed Weir furnaces, 
Handy Furnace pipe, Rock Island 
registers, as well as the H. and C. 
register. 

It was good to see D. Abrams of 
the Oakland Foundry again. Mr. 
Abrams headquartered with his job- 
bers, the Speich Stove Repair Com- 
pany. 

Gray and Dudley Company are 
surely working into the northern 
field. L. C. West, sales representa- 
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tive, devoted considerable space in 
his booth to Gray and Dudley prod- 
ucts, which include the Washing- 
ton parlor furnace, gas _ stoves, 
ranges, etc. 

Yes, “Doc” Hynds of the Lennox 
Furnace Company had a real dis- 
play and brought an added attrac- 
tion—Mrs. Hynds. Mr. Wasson, 
however, stayed home this time, but 
“Doc” did very well with the aid of 
Fred Wood and S. C. Whitcher, 
who were in their home town. 

Always a “live” booth and an at- 
tractive one is that of the Interna- 
tional Heater Company. D. E. Mc- 
Cabe, L. R. Taylor, E. M. Tyler, 
James Charles Allen and J. M. 
Beach were the company’s repre- 
sentatives. Nufsed! 

E. J. Hahn booked quite a gen- 
erous amount of business for Hero 
furnaces, as well as Renown stoves 
and ranges, and looked well pleased. 

Weir furnaces and Rock Island 
registers were also featured by the 
Metal Service Company of Green 
Bay. 

American Foundry and Furnace 
Company attractively displayed their 
line and drew quite a number of 
dealers. 





F. H. Moyer and R. H. Dougherty 
Earn New Appointments in 
United Alloy Steel Corporation 

F. H. Moyer and R. H. Dough- 
erty have been appointed General 
Superintendent and Assistant Gen- 
eral Manager respectively of the 
United Alloy Steel Corporation, 
Canton, Ohio. 

Mr. Moyer’s wide experience in 
the steel business from a practical, 
as well as an engineering contact, 
and Mr. Dougherty’s experience 
with the manufacture and use of 
fabricated products, together with 
his intimate relation with the many 
consumers of these products, amply 
qualify them for their new posi- 
tions. 

After graduating from Cornell 
University in 1899, Mr. Moyer was 
associated with the Carnegie Steel 
Company, the Indiana Steel Com- 
pany and the Cambria Steel Com- 
pany in engineering capacities to 
December, 1920, when he became 
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Better Business 
With Bigger Profits 


TART hitting the bullseye of Better Business with Bigger 
Profits. If you don’t use ARMCO Ingot Iron, order a 

=| supply from your jobber—then write the secretary of the 
Ingot Iron Shops at Middletown, Ohio, for your shop / 

membership, the beautiful enameled blue and white sign 7 

(size 12°x18") and business building booklets imprinted ce 

with your name and address. These sales helps, and / 

many others are all free to Ingot Iron Shops. Use the / 4. american 
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coupon A Rolling Mill Co. 
; po ? oi Middletown, Ohie 
>, ‘ Send me complete informa- 
The American Rolling Mill Co. -, pres dies eens clk cn 
MIDDLETOWN, OHIO JZ enrollment card and shop sign. 
Export: The ARMCO International Corp. ES CUM nhtieedebuncWhtinvlennddens 
Cable Address: ARMCO, Middletown 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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Assistant to Works Manager of the 
Pittsburgh Crucible Steel Company, 
Midland, Pennsylvania. 

In January, 1923, he joined the 
United Alloy Steel Corporation as 
Chief Engineer and held that posi- 
tion until January 1, 1925, when he 
was appointed Assistant to the Vice- 
President in Charge of Operations. 

Mr. Dougherty started in the steel 
business in 1899 with the American 
Steel Hoop Company. When the 
U. S. Steel Corporation took over 
this concern he entered the employ 
of the Carnegie Steel Company, 
where he remained until becoming 
associated with the United Alloy 
Steel Corporation in 1919. 


He filled the position of Produc- 


tion Manager until May, 1925, at 
which time he was placed in charge 
of the Sheet Division, including the 
Berger Factory, reporting to the 
Vice-President in Charge of Opera- 
tions. 











Michigan Retail Hardware Association, 
Grand Rapids, February 9 to 12, 1926. 
A. J. Scott, Secretary, Marine City. 

New York State Retail Hardware As- 
sociation, Rochester, February 9 to 12, 
1926. John B. Foley, Secretary, 4-12-13 
City Bank Building, Syracuse. 

Iowa Retail Hardware Association, 
Des Moines, February 9, 10, 11 and 12, 
1926. A. R. Sale, Secretary, Mason City. 

North Dakota Retail Hardware Asso- 
ciation Convention and Exhibition, Fargo, 
February 10, 11 and 12, 1926. C. N. 
Barnes, Secretary, Grand Forks. 

Pennsylvania and Atlantic Seaboard 
Hardware Association convention and 
exhibition. Commercial Museum, Phila- 
delphia, February 15-19, 1926. Sharon E. 
Jones, Secretary, 604 Wesley Building, 
Philadelphia. 

Indiana Sheet Metal Contractors’ Asso- 
ciation, Hotel Severin, Indianapolis, Feb- 
ruary 16, 17 and 18, 1926. Leslie W. 
Beach. Secretary, Richmond, Indiana. 

Indiana Fur-Mets, Hotel Severin, In- 
dianapolis, February 16, 17 and 18, 1926. 
O. Voorhees, 36 West Tenth Street, 
Indianapolis. 

Indiana Warm Air Heating and Ven- 
tilating Association, Hotel Severin, In- 
dianapolis, February 16, 17 and 18, 1926. 
Frank E. Anderson, Secretary, Terre 
Haute. 

Connecticut Retail Hardware Associa- 
tion, Hotel Bond, Hartford, February 18 
and 19, 1926. Henry S. Hitchcock, Sec- 
retary, Woodbury. 

Montana Implement and Hardware As- 
sociation, Great Falls, February 18, 19 
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and 20, 1926. A. C. Talmage, Secretary- 
Treasurer, Bozeman. 

Illinois Retail Hardware Association, 
Sherman House, Chicago, February 16 
to 18, 1926. Leon D. Nish, Secretary, 
Elgin. 

Ohio Hardware Association, pees. 
February 16 to 19, 1926. James B .Car- 
son, Secretary, 1001 Schwind Building, 
Dayton. 

Minnesota Retail Hardware Associa- 
tion, St. Paul, February 16 to 19, 1926. 
C. H. Casey, retary, Nicollet and 24th 
Streets, Minneapolis. 

New England Retail Hardware Asso- 
ciation, Boston, Massachusetts, February 
22 to 24, 1926. A. Fiel, Setre- 
tary, 80 Federal Street, Boston, Massa- 
chusetts. 


South Dakota Retail Hardware Asso- 
ciation, Sioux Falls, February 23 to 25, 
1926. C. H. , Secretary, N icollet 
and 24th Streets, Minneapolis, Minnesota. 


Virginia Retail Hardware Convention 
and Exhibition, Jefferson Hotel, Rich- 
mond, February 23, 24 and 25, 1926. 
Thomas B. Howell, Secretary, 301 East 
Grace, Room 906, Richmond. 

The Carolinas-Virginia Sheet Metal 
and Warm Air Heating Contractors’ As- 
sociation, Hotel Richmond, Richmond, 
Virginia, February 24 and 25, 1926. 
Richard L. Young, Secretary, Box 1318, 
Charlotte, North Carolina. 


Ohio Sheet Metal Contractors’ Asso- 
ciation, Toledo, Ohio, February 24, 25 
and 26, 1926. George F. Mooney, State 
Secretary, New First National Bank 
Building, Columbus, Ohio. F. C. Dunn, 
Local Secretary, care Builders’ Ex- 
change, Toledo. 


The Michigan Sheet Metal and Roofing 
Contractors’ Association, Post Tavern 
Headquarters, Battle Creek, March 1, 2, 
3 and 4, 1925. Frank E. Ederle, Secre- 
tary, 1121 Franklin Street, S. E. Grand 
Rapids. 

California Retail Hardware and Im- 
plement Association, Hotel Whitcomb, 
San Francisco, March 16, 17 and 18. 
1926. Le Roy Smith, Secretary, 112 
Market Street, San Francisco. 

New York State Sheet Metal Con- 
tractors Association, Elmira, New York, 
April 14 and 15, 1026. John J. Yager, 
Secretary, 817 Sycamore Street, Buffalo. 

Pennsylvania Sheet Metal Contractors’ 
Association, Hotel Lycoming, Williams- 
port, April 14, 15 and 16, 1926. W. F. 
Angermyer, Secretary, 7253-55 Franks- 
town Avenue, Pittsburgh. 


Texas Sheet Metal Contractors’ As- 
sociation, Dallas, April 22 and 23, 1926. 
H. Stanyer, Secretary-Treasurer, 2422 
Alamo Street, Dallas. 


Southeastern Retail Hardware and Im- 
plement Association, (composed of Ala- 
bama, Florida, Georgia and Tennessee) 
Convention and Exhibition, Atlanta, 
Georgia, May 10, 11 and 12, 1926. Wal- 
ter Harlan, Secretary, 701 Grand Theatre 
Building, Atlanta. 

Arkansas Retail Hardware Associa- 
tion, Little Rock, Arkansas, May, 1926. 
L. P. Biggs, Secretary, 815 Southern 
Trust Building, Little Rock. 


National Association of Sheet Metal 
Contractors, Louisville, Kentucky, May 
24 to 28, 1926. Edwin L. Seabrook, Sec- 
retary, 608 East Chestnut Street, Phila- 
delphia, Pennsylvania. 

Carolinas Hardware Association, 
Raleigh. North Carolina, June 8 to 10, 
1926. A. R. Craig, Secretary, 717-18 
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Commercial Bank Building, Charlotte, 
North Carolina. 

Mississippi Retail Hardware and Im- 
plement Association, Biloxi, June 21, 22 
and 23, 1926. Guy Nason, Secretary 
Starkville. 














Retail Hardware Doings | 











Iowa. 
H. E. Evans has sold his hardware 
business at Glenwood to Boyer Brothers. 
Howard Deal will open a hardware 
store at Ida Grove. 


Kansas. 

W. W. Nutting has sold his interest in 
the Nutting and Miller Hardware busi- 
ness at Russell to his partner, S. S. Mil- 
ler, who has taken his sons into the busi- 
ness. The new name will be S. S. Miller 
and Sons. 

Minnesota. 

Charles P. Curtis has opened a hard- 
ware store at Baudette. 

B. J. Thelan will open a hardware 
store at Royalton. 


Missouri. 

Hardy Brothers Hardware and Imple- 
ment Store at Edina has sold out to 
Charles G. Miller and son, Ralph. 

The hardware store of Harry J. Rose, 
1505 South Broadway, St. Louis, has 
been damaged by fire. 

The J. A. Cayton hardware and imple- 
ment store at Sweet Springs has been 
succeeded by Orville Cayton and Frank 
Weathers. 

Montana. 

H. G. Coy has sold his hardware store 

at Butte to Chris Marchion. 


Nebraska. 

Nielsen and Mackprang Hardware 
Company at Oxford has changed its 
name to Nielsen Hardware Company. 

North Dakota. 

The George Boelter Hardware Store 
at Arena has been damaged by fire. The 
loss is estimated at $10,000. 

J. F. Busheck has purchased an inter- 
est in the Cathay Hardware Company at 
Cathay. 

_Frank Budack and son have sold their 
hardware store at Wahpeton to Holthu- 
sen Brothers. 

Oklahoma. 

U. G. Tuttle will open a hardware and 
implement store at 127 West Main 
Street, Enid. 

South Dakota. 

The E. L. Biederstaedt Hardware store 
at Madison has been sold to Rudolph 
Gaeckle. 

Texas. 

J. W. Fulcher has sold his interest in 
the hardware business at Jacksboro to his 
partner, J. B. Wells. 

Frantz Hardware Company at Weath- 
erford has sold out to Carter Ivy Com- 
pany. 

Washington. 

Horrigan Brothers have sold their 
hardware business at Walla Walla to 
Columbia Hardware Company. 

Wisconsin. 

J. C. Kromer of Montfort has sold 
the hardware business operated by the 
late Charles Kromer of Cobb to Fred 
L. Buchler of Fennimore. 

Alfred Klein is enlarging the imterior 
of his hardware store at Lomira. 

The South Side Hardware Company 
at Washington and 10th Streets, Manito- 
woc, has been damaged by fire. The loss 
is estimated at $10,000. 
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INSIST UPON 
DIECKMANN 
ELBOWS AND SHOES 







The Ferdinand Dieckmann Co. 


Fr det ing 


and Sides 


san ital Collings 
show what — Ay Sy in 
today. 


W. C. HOPSON CO. 


ZBE Elleworth Ave. Grand Rapids, Mich. 
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TRADE MARK ALL JOBBERS HAVE 
THEM OR CAN GET 


THEM FOR YOU 


P. O. Station B, 
Cincinnati, Ohio 





Later + MNatirratl= Money 
" DBikace, Peas att 

Aiding Feurer- Sauens ool, 
Lorytih brake oT gaat 


fare Ward tA 
Capone. Pate oe or 
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CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 
Flat Bars 3/16x2’ 
Weight 22 pounds 
Price $12.50 Net 
F. O. B. ‘Chicago 








Chines frst & Tirk-cut 


ifp-te-Aake torts — and — 


Thed/1éLAOshorn Co. 





ee oe ime 
DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago] 20. 2->. we sen/sn Sheet Metal Work, 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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Market Activity In Iron and Steel Contin- 
ues Below Expectations—Buvyers 
Show No Anxiety 


Pig Iron Situation Easier—Nonfer- 
rous Metals for Most Part Are Quiet 


ARKET activity in iron and 

steel continues below ex- 
pectations but apparently underly- 
ing demand has suffered no appreci- 
able contraction and still is 
exceedingly large. 

Heavy shipments against former 
commitments generally are the rule. 

The complacency of buyers in 
covering their wants ahead is 
marked since they manifest a feel- 
ing of security in the large current 
production and in the easy delivery 
conditions. 

Furthermore, they see no immedi- 
ate prospect of higher prices. 

January bookings, as scarcely to 
be expected, were not as good as in 
December when first quarter buying 
was in full swing. 

The situation offers various fav- 
orable exhibits. Strip makers re- 
port January was their best month 
in two years. Pittsburgh sees some 
signs this week of better business 
and sheet tonnage is stated to be 10 
per cent higher. 

Chicago finds both specifications 
and new business, while lighter, are 
equal to shipments. 


Pig Iron 
At Pittsburgh distress sales of 


pig iron in the last week or two at 
50 cents or $1 under the market 
leave merchant furnace interests 
unaffected, and _ steel-works fur- 
naces also are quoting the printed 
price schedules of $20, $20.50 and 
$21 on basic, foundry and bessemer, 
respectively. 

Several small lots of bessemer 
were sold at $21, valley. 

Foundry iron activity is confined 
largely to single carloads. One or 
two orders already taken for second 
quarter, involving 500 tons each at 
$20.50, base, serve as a market test. 

The average selling prices of bes- 
semer and basic iron for January 





were $21 and $20, valley, respec- 
tively. 

Most melters have covered well 
for the first quarter and nothing has 
developed either in a price or a con- 
suming way to impel second quarter 
coverage at this time. 

Efforts to shade $23, Chicago 
furnace, for No. 2 foundry and 
malleable iron have failed; one in- 
quiry for 1,500 tons still is hanging 
fire for this reason. 

At Birmingham sales of pig iron 
for delivery during the second 
quarter are small, but furnace in- 
terests are confident that the de- 
mand will warrant active operations 
through the first half. 

Quotations are $22 and $23, with 
the lower price predominating. 
Copper 

Some business has been done at 
14.00 cents delivered the past few 
days after a few sales recently went 
a little less, reported to be mostly 
13.95 cents. 

Producers have shown much 
firmness at prices under 14.00 cents, 
but users have kept out of the mar- 
ket when sellers tried to get higher 
than that figure. 

Zinc 

When prime western touched 8.00 
cents, East St. Louis, it had de- 
clined nearly 1 cent from the top 
touched last November, and as the 
ore market had not fallen accord- 
ingly, smelters showed much resist- 
ance. 

At the same time the premium 
was eliminated from prompt, so that 
it was nominally the same as fu- 
tures, and on February Ist with a 
little inquiry from galvanizers after 
a period in which they stayed away 
from the market, it looked as if 
prompt might still be had from 
some smelters at this figure but some 


others slightly firmer on 
futures. 

This switch is due to the change 
from a tight situation in supplies to 
a little accumulation of stock. 
Lead 

The feature at present is the good 
demand for prompt and February 
shipment in the St. Louis district, 
very fair sales being reported at 
912% cents. 

As a contrast to the strength of 
the St. Louis position, lead is freely 
obtainable in the New York district 
at 9.25 cents. 

Tin 

New York dealers have not been 
buyers today and as consuming de- 
mand continues indifferent the mar- 
ket has been in a dull condition. 

Importers’ limits show no change 
and range from 61.20 cents for 
February-March shipment from the 
Straits to 61.70 cents for February 
arrival New York. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $25.50 to $26.00; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.75 to $14.25; 
No. 1 cast, $16.00 to $16.50, all 
per net tons. Prices for non- 
ferrous metals are quoted as fol- 
lows, per pound: Light copper, 9 
cents; zinc, 5 cents, and cast alum- 
inum, 20 cents. 

Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $39.25; commercial 45-55, 
$36.75, and plumbers’, $34.25, all 
per 100 pounds. Prices for non- 
ferrous metals are quoted as fol- 
lows, per pound; Light copper, 914 
cents; zinc, 5 cents, and cast alumi- 
num, 20 cents. 
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They’re watching costs in the Navy— 
so they “shear with the Unishear’ 


? 


The U. S. Marine Corps says of Unishear, 
“saves time, is more accurate, and far su- 
perior in every way.” 






















Manufacturing economy, too, demands this 
performance. Many shops are getting surpris- 
ingly low cost results with the UNISHEAR. 
This machine, portable and compact, cuts any 
flat stock quicker, better, cheaper—without 
burr, without distortion of material. Follows 
any line exactly, stops accurately at any point. 
Needs but one operator even on largest work, 
straight or irregular. 


Operates from lamp socket or power circuit 
(G. E. Motor; any voltage or cycle availa- 
ble). Capacity 14 U.S. gage. Speed, 15 feet 
per minute. 





Photo taken in the shops of 
the U. S. Marine Corps., 
Philadelphia, Pa. 











We are pared to demonstrate this machine on your work. 
rite us. Dealers and salesmen wanted in 
unassigned territory 


The Unishear Co., Inc., 170 Fifth Ave., New York, N. Y.. 


When writing mention AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 
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PIG IRON 
Chicago Foundry ......... $23 0¢ 
soa Fdy., Ne. 3 37 S = 6 
Lake Superior Charcoal. 9 64 
Malleable .....csecescecees rH ae 


FIRST QUALITY BRIGHT 
TIN PLATES 


Ic 20x28 112 sheets. ..$27 0¢ 
Ix EE dens cubes 29 90 
xx 20x28 66 sheets. + 8 Hy 
rxXxxx soxse cereenceeeees 18 46 





oe 
4 20x28, 30-Ib. “ - 31 80 
0x28, 30-lb. “ ye 34 + 

Ie 20x28, 25-lb. “ - ro 
IX 20x28, 26-ib. “ x 38 20 
IC 20x28, 20-lb. “ = 17 8@ 
20x28, 20-Ib. “ he 30 66 
IC 20x28, 16-lb. “ " 16 65 
IC 20x28, 12-Ib. “ - 16 36 
IC 20x28, 8-lb. “ * 1s 66 





“ARMCO” INGOT IRON PLATES 


enh he? pas Saas 


COKE PLATES 
Cokes, %8@ Ibs., base, souse..038 Te 
Cokes, 90 ae base, 20x28... 13 95 
Cokes, 10@ ibs., base, 20x28. is 26 
Cok 107 Ibe., Ic 


one 1k ke ta 





ROR ee eee eee 
Oe ee ee eee ee eee 


BLUE ANNEALED SHEETS 


Base 10 ga..... per 100 ibs. 63 
“Armco” 10 ga.per 100 Iba. ¢ 


3 

<eonee ise Ibe. 5 
eeeee DOr 

ibe. 8 

‘ 

‘ 


saesssss 


ie céwee per 100 Ibs. $40 00 


45-65 100 Ibs. 37 60 


per 100 lbs. 35 00 


eee eee eee eee eee | | 


Sheets, Chicago base........ 18%c 
PEE won 66-06% 0600 0ecee on 18%c 
Tubing, brazed base......... 27%e 
Wire, base 19%e 
Rods, base 16%c 


ecamiess : 
Wire No. 9 & 16, B. & &. Ga. 
ie He. ii Bae 6 Ga. ONS 


HARDW. SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


LEAD 


American Pig .....--+«++>+ $10 80 

BOP Svcs eucods cowenee cose 11 80 
Sheet 

Full Coils ....per 100 ibs. 14 00 

Cut Colles ..... per 100 Ibs. 14 26 

TIN 
Pte Bm .cccccces per 100 Iba. 7@ 6¢ 
gem n wae per 100 Ibe. 6e 


Pa up to 1/16 ...... 6c per ib. 
Roll board hide a $3 ¢ per ib. 

iain board 3/33 ~ eo © per ib. 

Corrugated Pa 50 


sp. ft. to ro  ... .$6.00 per roll 


Hot Air Pipe Cleaning 
Bristle, with handle, each $v 86 


Flue Cleaning 
Steel Only, each ......... 1 26 
BURRS 
Coppers Burrs only ........- 46% 
CEMENT, FURNACE 


American Seal, 5-Ib. cans, net $ 45 
American Seal, 50-lb. cans, net 90 
American Seal, 26-lb. cans, net 3 00 
Asbestos, 5-Ib. cans, net. 46 
POSED cccvccsvces per 100 ibs. 7 61 


CHIMNEY TOPs 
Iwan’s Complete Rev. & 
Vent 


006 ceds 0ccge secede es 30% 
Mountain only. .36% 
40% 


Iwan’s Iron 
Standard ......-.eeees 30 to 


Front Rank, each..........-. $ 76 
Per doz. 


per 


COUPLING HOSE 
ene sdnk one per doz. $2 20 


OUT-OFFS 


Kuehn’s Korrekt Kutoffs: 

lv., plain, round or cor. rd. 
standard gauge ......++++- 40 
BS GRUBO cocccccccceccccss 30 

DAMPERS 

“Yankee” Hot Air 

7 inch, each 20c, doz....... $1 75 
8 inch, each 26c, doz....... ae 
9 inch, each 30c, doz....... 2 76 
10 inch, each 32¢, doz....... 3 oe 
Smoke Pipe 

PR Is ccc ccccessccces $ 36 
DP MEM cccccccceocesos 40 
9 inch, each.........sseeeee 60 
10 inch, each... .....-.++50+- 60 
12 inch, each.........-..-065 90 
Reversible Oheok 

8 in ~4 WYTTTE TELL $1 6¢e 





DIGGERS 
Post Hole 


Iwan’s Split Handle 
(Eureka) 
4-ft. Handle...per doz. os es 
7-ft. Handle...per dos. 
Iwan’s Hercules pattern, 
per doz. 


see ee eee eee eens 


EAVES TROUGH 


Galv. Crimpedge, crated..75 & 6% 


ELBOWS 


Conductor Pipe Mileor. 
Galv., plain or corrugated, 
round fiat Crimp. 
Std. Gauge 


eee eee eee eee eee 


Square Corrugated 
Standard Gauge 
26 Gauge 


Portico Elbows 
Standard Gauge Conductor Pipe, 
plain or corruga 
Not nested 
Nested solid 


ELBOWS—Stove Pipe 


l-piece Corrugated. Uniform Blue 
“Mileor’” No. 28 gauge. 


SOE ccc ccccescccdcscecoes $1 30 

OGRE cciboevaisecdnde chee cs 1 40 

WED é ceewdecdscecsocicnces 1 80 
Special Corrugated 

NR OR Te ee ere $1 36 

TEE Pdciedocscesdsvdeseddss 1 66 


Adjustable—Uniform Blue 


*Milcor” Ne. 28 Gauge. Uniform 
Blue. 
DD bens soesesosse88e0ens $1 90 
Dn. ¢cceeencesudbetecece 2 00 
Dy o6us.engeoesds ¥ecescoosn 2 60 
WwooD FACES—50% off list. 
FENCE 
726-6-12% (100 rods)..... $29 02 
1948-6-14% (100 rods)..... 44 08 
FILES AND RASPS 
Heller’s (American) ...... 60-16 
AMOFICAN .....ccccscccecs 60-10% 
BOGE cee digecccccccesseeds 60 
Black Diamond ....... 40-10-5% 
iS i iamine oceoeces oveee BOG 
Great Western ..........+++. 60% 
Kearney & Foot..........-. --56% 
DET ‘cepiceceseceeeses ¢ 50% 
. “sevceccecoessuseess 50% 
NEED «wo ces wesce cusesesces 6% 
FIRE POTS 


Ashton Mfg. Co. 


Complete line 
Fire pots and Terches. 


Otte Berns Co. 


me. 1 Furn. as with 
No B Furn. ‘Kerosene, i 


++ -52% 


quart Cccccescccsoooees 

No. 86 Torch, Gasolene, 1 

PEM 2. ccccce oue db00esees 
Clayten & Lamber¥e 


Bast of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. ota, Ne- 


braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 












Geo. W. Diener Mfg. Ce. Ba. 
Ne. @2 Gasolene Torch, i 
@t. soccee Co eeesccccccece $6 6 
No. 6260, EK 
lene Torch, 1 qt 7 te 
No. 10 Tinners’ 
Square tank, 1 gal..... 12 6¢ 
No. 16 Tinners 
Round 1 gal..... 12 60 
- 21 = dering 






eee eee teen eeeee 








eeeee 


sisaks-anaiena oo 





















eeccocceccdes 8 te 
Busser No. 8.....++-+++. 3 oe 
Busser No. 22........++++ 3 6e 
Buzzer No. 42......+++++ - 16 of 
Buzzer No. 43.......++- -. 189 6 

GALVANIZED WARE 
Pails (Galv. after made), 

WO-@E. ccccccccccesesescdes 2 20 
Se eS eer 2 26 






acket 8 
Sing gle Crrenene, A, 34 te 40- 
4 bracket 8 
Single 
WRACKERS 2 ce rcccrcccccccces 
Double Strength A, ail sizes. .82% 


Tubs (Galy. after made), 
No. 1 





eee eee ee ee ee eens 











ceccecscocowosesooesses $6 36 
Wa.) 8. osecabbatuaeieoense. 7 20 
HANGERS 
Cenducter Pipe 
Mileor Perfection Wire 26% 
Eaves oo 
Mileor tre...... 16% 
Milcor Panlen Wire...... 16 
—_— Milwaukee Extension 1¢ 
lleor Steel (gav. 
=" List plus....12%% 
RB. fT. 
PEED ccccccsccccces sea 
HOOKS 
Bow 
Vv. & B. Me. 1, each....... se 26 
Conducter 
Mileor 
“Direct Drive” Wreught 
Iren fer weed eriek...15% 
Vv. & B. Ne. 1, eaek...... se 26 
HUMIDIFIERS 
“Frent-Raak,” Avtematie 
Im single lote ........-.++..60 
In lots of 10 er more... .50-5 
In lote of 26 or more. ..56-16 
Vaper pans, ete., each..... se 
LIFTERS 
Steve Cover 
Coppere@ .....+.. 36 08 
Alasks . ee -- Se. 47 
MALLETS 
Tinserw’ 
Miekery ..... ---per des. $2 26 
MITRES 
Galvanised steel 
pa, ond pieces, euticts....3¢% 
Galv. ene piece stamped. .16% 
NAILS 
G6 Bie Suc nse deconcacecde 34 a6 
GO GD a div dc dec dabecne + 43 
Wire 
SM ewederctséceess 36 
oontnae ont 2 
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Un tn ES 


All Sizes and Shapes of Holes in all Kinds and Thicknesses of Metal. 
Punched Metal Grilles, Register Faces, Ventilators, etc. 
Guard Material for Machines and Belts. We supply a complete line of Accessories 


Screens for Grain, Minerals or anything to be screened. 
Perforated Tin and Brass always in stock 






























5649 FILLMORE STREET, CHICAGO, ILLINOIS, U. S. A. 
“ New York Office: 114 Liberty Street 




















VENTILATORS | 


We carry a full line of the below named well 
known ventilators: 










WE make both kinds of gal- 
vanized shingle — hand 
dipped being stamped from prime 
tin plate and immersed one at a 
time in molten zinc and the other 
kind which are stamped from 
sheets already galvanized. 














“ROYAL” 











We can make prompt shipments on your orders 
for anything in the sheet metal line. 
Try us—write for catalog today 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY: 100 TO 114 BREAD STREET 
PHILADELPHIA, PA. 


We also make painted shingles— 
either red or green. 













Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet Metal Ornaments 


and 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 


When writing mention AMERICAN ARTISAN—Thank you! 
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ADVERTISERS’ INDEX 


The dash (—) indicates that the adver- 
tisement does not appear in this issue. 


Aeolus Dickinson Co. 
Allred Mfg. Co. 
American Furnace Co. 
American Rolling Mill Co...... 
American Steel & Wire Co.... 


American Tube & Stamping Co. 


Wood Register Co.. 


American 
Arex Co. 


Barnes Zinc Products Co....... 
Berger Bros. Co. 
Berger Co., 
Bernz Co., Otto 
Bertsch & Co. 
Braden Mfg. Co, 
Brillion Furnace Co. 
Burgess Soldering Furnace Co. 


Chicago Elbow Machine Co.. 
Chicago Furnace Supply Co.... 
Chicago Solder Co. 
Clark-Smith Hardware Co.... 
Clayton & Lambert Mfg. Co... 
Cleveland Castings Pattern Co. 
Cleveland Cooperative Stove Co. 
Coes Wrench Co. 


Copper & Brass Research 
SRE ioc atgedésneckuces 


Cortright Metal Roofing Co... 43 
Cox Stove Co., Abram ........ — 
Crown Oil Burner Co. ........ — 
Davis & Co., Inc., C. 8........ — 
Dieckmann Co., Ferdinand.... 39 
Diener Mfg., Geo. W.......... 47 
Double Blast Mfg. Co........ 47 
Double-Duty Elbow Co........ _ 
Dreis & Krump Mfg. Co... .39-51 
E 
Eagelsfield Mfg. Co........... 
Excelsior Steel Furn. Co....,.. — 
F 
Fanner Mfg. Co. ......cccccee = 
Federal Mfg. Co. ........... ao. § 
Floral City Heater Co. ........ —- 
Forest City Fdy. & Mfg. Co.. 3$ 
Fox Furnace Co. ............: a= 
Friedley-Veshardt Co. ....... 47 
G 
Gerock Bros. Mfg. Co........ 43 
Gray & Dudley Co. ........... 8 
Great Lakes Supply Co. ..... _— 
H 
Hardware Specialty Co. ...... — 
Harrington & King Perf. Co.. 43 
Hart & Cooley Co. ........... — 
Heating Systems & Supply Co. — 
Henry Furnaee & Fdy. Co.. _ 
Hero Furnace Co, ............ — 
Hess-Snyder Co. ........6.... _ 
Hessler Co., H. B.........32. _ 
Homer Furnace Co. ...... oo 
Hepees On, W. GC ..sccceccsec 39 
Musser Gan GG cecavecciccs 45 
Inland Steel Co. ...... beccctec Oe 
Independent Register Co...... 10 
International Heater Co........ — 
DO Fe OO. wb och eee bbe cc ce = 
Kirk-Latty Mfg. Co.......... . 8 
MSGS. Gairowrisw' 0.060 sa tccteen —— 


Lalance & Grosjean Mfg. Co.. 
Lamneck & Co., W. E......... 
Langenberg Mfg. Co........... 
Lennox Furnace Co......... eee 
Liberty Foundry Co........... 


Lupton‘’s Sons Co., David...... 


Marsh Lumber Co. 
Marshalitown Heater Co....... 


eeeeeeeeeeee 


Marshalitown Mfg. Co........- SS 
May-Fiebeger Co. ....--s+e++5 _ 
Merchant & Evans Co........- -- 
Meyer Furnace Co., The...... 5 
Meyer Bros. Co., F., The...... — 
Milwaukee Corr. Co..Back Cover 
Monitor Furnace Co..........- — 
Mt. Vernon Furn. & Mfg. Co.. 9% 
Mueller Furnace Co., L. J.... 2 
N 
National Air Moistener Co..... 10 
National Enameling & Stamp- 
ing Co., Granite City Steel 
WOERB cc cccccccunscceseses oe “24 
New Jersey Zinc Sales Co., The — 
Northwestern Stove Repair Co. 10 
Oo 
Oakland Fdy. Co..........+++. 4 
Osborn Co., The J. M. & L. A. 39 
P 
Parker-Kalon Corp. ......-+++. -- 
Wises HE, TR wicca ccccvccvesodss 50 
Peninsular Stove Co........+- -—— 
Peck, Stow & Wilcox Co....... 45 
Pecera Paint Co. .........+++. _ 
Premier Warm Air Heater Co. — 
Quick Meal Stove Co........... 47 
Quincy Pattern Co. ........... 8 
R 
Richardson & Boynton Co.... — 
Rock Island Register Co....... 10 
Robinson Furnace Co........- 7 
Robinson Co., A. H........+++. = 
Royal Ventilator Company..... 45 
Rudy Furnace Co..... Front Cover 
Rybolt Heater Co. .........««+ 4 
Ss 
Sall Mountain Co............. _—_ 
Schill Brothers Co. ............- -- 
Schwab & Sons, R. J.......... — 
Security Stove & Mfg. Co..... -- 
Sheet Steel Trade Ex. Comm 35 
Special Chemicals Co.......... — 
Standard Fdy. & Mfg. Co.... — 
Standard Furn. & Supply Co. — 
Standard Ventilator Co........ 45 
Stearns Register Co............ 11 
St. Clair Foundry Corp...... wow F 
St. Louls Heating Co.......... 4 
St. Louis Tech. Inst ....... —o 
Sturtevant Co. ........-seseeee -- 
Success Heater Mfg. Co..... —— 
T 
Taylor Co., N. & G........+..- _- 
Phateher OO... csedcccccccccccce - 
Thermo Gas Furnace Co...... 47 
Tuttle & Bailey Mfg. Co....... 13 
U 
Utica Heater Co. .........+. > 2 
Unishear Co., The, Inc........ 41 
Vv 
Vedder Pattern Works........ & 
Viking Shear Co............. _ 
w 
Warm Air Furnace Fan Co.... — 
Walworth Run Fdy. Co........ — 
Waterloo Register Co......... a 
Waterman-Waterbury Co. .... — 
Western Steel Products Co... — 
Wheeling Corrugating, Co..... — 
Whitney Metal Tool Co...... 47 
Whitney Mfg. Co., W. A...... = 
Williams Hardware Co........— 
Williamson Heater Co......... 9% 


Wise Furnace Co. 
Say you saw it in AMBRICAN ARTISAN—Thank you! 
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NETTING, POULTRY ROOFING 
Galvanised before weav- 























ew woae ons ss>sccganesesGnas Best grade, state surt. prev’ [cs 
a = Medium 5 Fe “89 
oom Red Rosin Sheeting, per ton 57 00 
Asbestes Dry Paste: sa 
200-1b. barrel. .......++..916 0@ 
100-Ib. barrel..,...++ 8 oe a 
ts Bier - oo teessseces 3 3S Gheet 
- eee ee eee eee eee No. ~— %x Rew pen. #0 62 
yen earions SI) ROE Shion nan 
Conducter SHEARS, 
TINNERS & 
“Interlock” Galvanized MACHINISTS’ 
Crated and nested (all 
; smcreeineg eee Se ef 
(all a. 70-16 
ee eee bind 2200200212108 
29 gauge ..............60-10 (f. o b, Marshalltown, Iowa. 
BAUS once eee ecee es 80-10 Peerless Steel Squaring 
26 GRUB «2... eens ee ss -OO-10 Foot Power 
24 gauge ...-...+-+ee-- 80-10 
leor” Uniform No. 1—30*, 18 ga. cap.....15 
No. 2-—86", - £ see 
ee 4 SP EE Ne. foisee af ga. sap. .i8 
> Pent Ex 15 00 4A—52*, 16 gn. cap...18 
* sdnowescodattest a oust Iron Foot Power 
28 ga 6 inch U. 29 as No. 01—30", 18 ga. cap....15% 
28 “es ine OS Power Driven 
seocccecevcasncdas-S0, 00 No. 100 Series, 2 Shaft Drive.) 
23 . 7 inch U. No. 143-43", 18 ga. cap.. .16% 
a ongecoscsoceccns 88. OO (No. 200 Series, 2 Shaft Under 
30 ga 6 inch U. C. neath oe | 
eeascccsecasoees O82 86 No. 242—42", 14 ga. cap...15% 
30 ga 6 inch U. a (Ne. 300 Series, 3 Shaft Under- 
30 "neh “US. No. 42”, 10 ga. cap...15 
+ PRs os 14 00 ne Sg 10 cap...1 
a 16% 
yw Ee eg per 100 82 60 No. SA ss 
No. 600 a Winder. 
r rt ( wae ter te 
Double Wall Pipe and 0s No, 6120—120"; 3/16" cap. .15% 
Iron Galvanized....50% 0. SHOES 
and Black 
Fi ecccogcececsces cOOO Galv. Std. ~s ee — or 
Milcor Ga ized corg. round crimp. .65 
Pipe and Fittings........50% $0 aoage remne & os: -S 
Lead A Rapepetione pe yor 


Per 100 Ibs.........-+.+«812 60 


Wre't Steel, str’t or bent, 
Sinchad Piabedt “scth' teen $0 75 
ccccccccccescccs cee Gem 1 16 





POKERS, FURNACE SQUARES 
(Ad4 for bluing, $3 per dos: net.) 
WETTTTTTTi Titty...) 
puene Guew 7 on or Mitre. secs ge 
Ventilating Register . oe Se. ea 
Large, per pair.......... 50 eS ee i " a 
PUTTY Gem, No. ipsa + -Der dos. 1 10 
Cpgeenetes Putty, —"s Gem, fiat, N ey he 1 0 
QUADRANTS VENTILATORS .. .... 
Standard .............80 to 40q@ 


Malleable Iron Damper......10% 


Plain annealed wire, Ne. 8 


FLOOR REGISTERS AND per 100 Ibe .......00-+-+88 O85 
BORDERS barb per 
200 FRM. ccccceccccccessee 8 90 
Cnet FROM occ ccccccasecccccsee Wire c 
Steel and Semi-Steel..... ~--40 13-mesh, per 100 eq. ft.... 2 10 
Base eee ee eee ere eee reese tt 
ee Ceiling spool, 
entilators 66sec. --seeeee MOD fee ibe pre Bagg on 3 86 


Galvanised Hog a3 


Register Faces—Cast and Steel spool 
plain wire, No. 


Ja Brenzed and 
ated, 4x6 to 14xl4......40% 100 We, 2... ec cwweeceee 
rge Register Faces—Cast, Steve Pipe, per stone....... 1 10 
14x14 to 88x42 .......+.--.-60% 
r , 
14x14 to 88x42 ...........-85% WRINGERS 
790, Guarantee per dos. $55 00 
BRIDGE ROLL Ne 170, Bicycle per 62 50 
_— No. No. 670, Domestie ber dou 2S 
OR ere tn 6-10-5% No. Ne. 760" Guarantee ber dow th te 
Galv. No. 740, Bicycle per 60 
Socceshocecegaunele No. 23, oy = 39 0¢ 
Globe Finials for Ridge Roll. .60 No. per 29 oe 
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made in all practical sizes, capacity 
No. 18 gauge iron and lighter 











Foot Squaring Shears—Silver City Pattern, 


WORTH WHILE TOOLS 
AND MACHINES 


FOR « over a century the PEXTO or- 


anization has striven to give the 
medida the most value for his money. 
We receive many testimonials’ from 
users, telling us of the long, satisfactory 


service given by PEXTO Machines 
and Tools. 


Write for Catalog No. 25A. 


Machines and Tools for the Sheet Metal 
Worker - Production of Sheet i for 
the Manufacturer Sheet etal 
Products - Power | ons , Dies 
—Power Shearing Machines. 


THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U. S. A. 



























VENTILATOR «nd CHIMNEY CAP 


STANDARD VENTILATOR CO, 
LEWISBURG, PA. 


Manafactured by 

















Keystone 
| 
Steel 


CLARK-SMITH HARDWARE Co. 





Lasts I onger 
Therefore 
Cheaper 


PEORIA, ILLINOIS 














= 


Plecker’s Galvanized Eave Trough and Oe Expanding Conductors 
Made of Costs no more 








C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 
Manufacturers of 











DESIGNED to effectively 

remove impure air, 
fumes, etc., from Factories, 
pape par Schools, etc. Made 


all sizes—Metal or Glass 


VENTILATORS 1?" Weite tor castes 





ROYAL VENTILATOR CO.,! po tgcust Steet 





Mention AMERICAN ARTISAN in your reply—Thank you! 








pe nn le 


— ae +> = 


a “See. ee 
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Asbestos Paper. 
Sall Mountain Co., Chicago, Ill. 


Asbestos 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & wae Co., 


icago, Ill. 


Kirk-Lat M 
pat: Sioveland, Ohio 


Dreis & Krump Mfg. Go., 


Chicago, th 


Dreis & Krump Mfg. 
Chicago, Ti. 


Brass and Copper. 
Copper & Brass Research As- 


a. o«¢ New York 
‘o., C. G., 
a Pittsburgh, Pa. 
Merchant & Brame 

hiladelphia, Pa. 


Cans—Garbage. 
Osborn Co., The J. M. & L. 
Cleveland, “Sato 


Castings —tiaentie. 
Fanner Mfg. .. Cleveland, Ohie 


Ceilings—Metal. 
Friedley-Voshardt Co., 
Chicago, Il. 


. C. 
rand Rapids, Mich. 
Milwaukee Cerrugating 
Milwaukes, Wis. 
Wheeling Co ting Co., 
ecling, W. Va 


Hopson & Co., W. 


Fanner Mfg. Co., Cleveland, Ohio 


Chain—Sash. 
Parker-Kalon Corp. Terk, 0. 2 
ew Yor . ¥. 


Chimney Tops 
Standard Ventilator Co., 
Lewisburg, Pa. 


‘Furnace. 
Boston, Masa 


Sturtevant, 
Iwan Bros., th Bend, Ind. 
Sturtevant, Boston, Maas. 
Clinker 
federal Mfg. Co., land, Mich. 
Copper & Brass Resear. 
sociation, New York 


Pittsburgh, Pa. 


Friedley-Voshardt a - 
cago, 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-Offe—Rain Water 
Allred Mfg. I 
Milwa 's. Co., + noe — Ind, 


eneke:, Wis. 


Diffuser—Air 
Aeolus-Dickinson Co., 
Chicage, Til. 


Doers— Metal. 
David Lupton’s Sons Co., 
Phi ladelphia, Pa. 


Eaves Trough. 
Barnes Zinc Products on m. 
Berger Bros. Co., 
Philadelphia, Pa. 
Berger Co., L. D., 
Philadelphia, Pa. 
Clark-Smith Hardware Co., 


Peoria, Ill 
Lupton’s Sons Co., pws. 


adelphia, Pa. 
Milwaukee Corrugating €o., 
Milwaukee, Wis. 
New Jersey Zinc san, , The, 
ew York, N. Y. 
Wheeling ee Co., 
Wheeling, W. Va. 
Elbows and Shoes—Conductor. 
American Rolling Mill Co., 
Middletown, Ohio 
Barnes Zinc Products Co., 
Chicago, Til. 





Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Double-Duty Elbow Co., Aurora, Ill. 
Lupton’s Sons Co., Da avid, 
Philadel hia, Pa. 
Milwaukee Corrugating 0., 


ilwaukee, Wis. 
Enamel Wire. 
Lalance & Grosjean Mfg. Co., 
Chicago, Il. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Gc Co., 
Indianapolis, Ind. 
Marsh Lumber Co., Dover, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 


American Steel & Wire Co., 
Chicago, Ill. 


Flue Thimbles. 
Milwaukee Corrugating Co., 


Milwaukee, Wis. 


Furnace Brushes. 


Hardware 8S jalty Co., 
_ Fort Wayne, Ind. 


Furnace Cement—Asbestos. 
Connors Paint Mfg. Co., Wm., 
Troy, N. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Pecora Paint Co., 
Philadelphia, Pa. 


Furnace ny 8 
Independent ee 
_ a7, Sito 
Milwaukee prem — Co., 
Milwaukee, Wis. 
Walworth Run Fdy. Co. 
Cleveland, Ohio 


Furnace Fans. 
Heating Systems & Supply Co., 
hicago, Ill. 
Warm Air Furnace Fan Co., The 
Cleveland, Ohio 


Furnaces—Warm Air. 
American Furnace Co., 
St. Louis, Mo. 
Brillion Iron Works, 


Brillion, Wis. 
Chicago Furnace 


Supply Ce., 

Chisago, Il. 

Cleveland Cooperative Stove Co., 
Cleveland, Ohio 

Col-Burn Heater Co., Chicago, III. 

Cox Stove Co., Abram, 

Peoria, I1l. 


Excelsior Steel Furnace Co., 
Chicago, Ill. 
Floral City Heater Co., 
Monroe, Mich. 
Forest City Fdy. & Mfg. Co., 


Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 
Gray & Dudley Co., 
Nashville, Tenn. 
Heating Systems & Supply Co., 


Henry Furnace & Fdy. Co. 
Cleveland, Ohio 
Hero Furnace Co., Sycamore, Il. 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace 
Mich. 


Utica, N. Y. 
Indianapolis, Ind. 
; Columbus, Ohio 
Co., 

St. Louis, Mo 


Lennox Fu Re 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 

St. Louis, Mo. 
Marshalltown Heater 

Marshalltown, Iowa 

May-Fiebeger Furnace Co., 

Newark, Ohio 
Meyer Furnace Co., The, 


Peoria, Ill. 

Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon ouness 5 & Mfg 


Vernon, Ti. 
Mueller Furnace Co., 8. J., 
Milwaukee, Wis. 
Oakland Foundry Co., 
Belleville [il. 
Peninsular Stove Co. 
Detroit, Mich. 


Coldwater, 
International Heater Fa 


Kruse Co., 
Lamneck Co., 


Langenberg Mfg. 


When writing mention AMERICAN ARTISAN—Thank you! 


Richardson & Boynton Co., 
New York, N. Y. 
Robinson Furnace Co., 
Chicago, ni. 


Rudy Furnace Co., 


Dowagiac, Mich. 
Rybolt Heater Co., Ashiana, Ohio 
Schill Bros. Co., on Ohio 
Schwab & Sons Co., R. J., 

Milwaukee, Wis. 
Security Stove & Mfg. S 

ansas cry, Mo. 
Standard Foundry & — oS 


Standard Furnace & geese Go. 
Omaha, Neb. 
St. Clair Foundry Corporation, 


cmallewille, Til. 
St. Louis Heating Co. 

St. Louis, Mo. 
Success Heater Mfg. Co. 


Moines, Iowa 
Thatcher Sm Chicago, Ill. 
Utica Heater Co. Utica, N. Y. 
Waterman- Waterbury Co., 

Minneapolis, Minn. 

Western Steel Products Co., 

Duluth, Minn. 
Wise Furnace Co.. Akron, Ohio 
Williamson Heater Co., 


Cincinnati, Ohio 
Garages—. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Glase— Wire. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 
Williams Hardware Co., 
Streator, Ill. 


Grilles. 
Hart & Cooley Co., 

New Bristle. Conn. 
Independent Register & . Co., 


aR, " Ohio 
Tuttle & Bailey Mte. Co., m 


Chicago, 


Philadelphia, Pa. 


ves Trough. 
Berger Co., L. D., 

YS een Pa. 
Hopson & Co., W 


Grand Rapids, Mich. 
Milwaukee Co ting Co. 
Musches, Wis. 


Berger Bros. Co. 


Fox Furnace Co., Elyria, Ohio 
Gray & Dudley Co., 


Nashville, 


» > ane 
” . é . —~apgemames Wis. 
eninsular Stove * 
Detroit, Mich. 

Waterman-Waterbury Co., 
Minneapolis, Minn. 


Tenn. 
Mueller Furnace 


Heaters—School 
Floral City Heater Co., 


Monroe, Mich. 
Hero Furnace Co. iycamere, Ii. 
Meyer Furnace Go., ee ma 
Standard Furnace & Supply Co., 
Omaha, Neb. 


Waterman-Waterbury Co. 
M inneapolis, Minn. 


Berger Co., L. D., 
Philadelphia, Pa. 


Humidifiers 
National Air Moistener Co., 
Minneapolis, Minn. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 


Til. 


Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 
Chicago, 


Lath—Expanded Metal. 
Milwaukee Cossugaes Co., 
ilwaukee, Wis. 


Ti. 


Bertsch & Co., 
Cambridge City, Ind. 
—Oulvert. 
Bertsch & Co., 
Cambridge City, Ind. 
Machines——Tinsmiths’. 
Bertsch & Co., 
cneago Eiow Badkine Gx, 
cago w Machine 
Oak Park, I. 


Dreis & Krump Mfg. Chicago, = 
Great Lakes Sopot, &. 


th Chicago, ™. 
Marshalltown Mfg. 

ltown, Iowa 
Osborn Co., The at él 


1 ~ogpy hie 

Peck, Stow & Wilcox 
i Conn. 
pee sts. = WA York, N.Y. 
ee tockfora, Til 


Metal Tool _ 
Whitney Me mm. 


Metals—Perforated. 
as . ~ aetna & King Perforating 


Chicago, Tl. 


Friedley-Voshardt C 
‘0. “? 
~s Chicago, Il. 


Milwaukee Corrugess ng Co., 
lwaukee, Wis 


Braden Mfg. Co. 


Terre Haute, 

David Lupton’s Sons 
Philadelphia, 

Milwaukee Corrugating Co., 
Milwaukee, 


Ind 
Pa. 
Wise 


Nails—Hardened Masonry. 
Parker-Kalon Co., New York, N. Y. 


Ni 
a & Co., C. G., 
"7 Pittsburgh, Ps 


Nalle—Wire. 
American Steel & Wire Co., 
Chicago, ll 


Securit Stove & Bi 
7 Ce, 


Ornamente—Sheet 
Friedley-Voshardt Co. 


cago, Iii. 
Gerock Bros. Mfg. ee 


Se | 


Pai t On 
Pecora a . Po 


Castings Posters 

Cleveland 

Cleveland, 
cy Pattern Co., Quincy, Tl. 

edder Pattern W =. Y 


Paint. 
Connors Paint Mfg. Co., Wm. 
Troy, N. 


9F 


Pipe and 
Chicago Furnace Supp 


Excelsior Steel , 


um 
Mitrcules Sorstaatie Gan 
. rurnace Co, L. J bie 
Mueller * wis 


Mi 

. They. M &L. A. 

Osborn Co. e a Sate 
Robinson Furnace Co., 


Chicago, Ill. 
Standard Furnace & Supply Co., 

Omaha, Neb 
Allred en . 5 Ind. 
Meyer & Seg Sort Co., F., Peoria, Ill. 


Milwaukee Corrugating Co., 
_— Milwaukee, Wis. 


Pipe—Conductor. 
Barnes Zinc Products Co., 


Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
on Co., W. J., Detroit, Mich. 
Slark Smith Hdw. Co., 


Dieckmann Co., 
Cincinnati, Ohio 
Friedley-Voshardt Co., 


Chicago, Il. 

Hussey & Co., C. G. 
Pittsburgh, Pa. 

Lapton’s Sons Co., David, 

meray Philadelphia, Pa. 

Milwaukee wreee 
Milwaukee, A deg 
New Jersey Zinc — Co., ay 

New York, N. 


Wheeli Corrugating = 
> - Wheeling. Ww. Va. 
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No. 7 Ball Bearing Punch 





Capacity, 34-inch through %-inch. 











Weight 6% Ibs. 
Punch in center of 3% inches 
Length over all 18 inches 
— “ey Gap ¥%-inch 





5/32-inch, 7/32-inch, 9 





shipped ay : we 3 sets of Punches and Dies, 


"eke for Prices 


93 Forks WHITNEY METAL TOOL CO. 23 Forbes 
Street ROCKFORD, ILLINOIS Street 








_ kag ——— 
LIVI 
“Torrid” Tinners 


have stood the test of time. 
Imitations come, go, are 
changed but “Torrid” stand- 
ard is unalterable and price 
always right. 

GEO. W. DIENER 
MFG. CO., CHICAGO 


J Makers of fine Blow Torches and 
Fire Pots. 



























This Is the Fire Pot You Need 


WHY? 


It always burns with a blue figme 
which produces THE HEAT. 


A 2 will heat and 
Fe —- in TWO MINUTES. 


The pot Woe and operate out- 
doors in KIND OF THER. 
It will heat irons as fast as they are 


A cooled. No time wasted. 
U Less than a gallon of gasoline is 


used in a day. 

It is smokeless and odorless while in 
operation. 

It can be turned down low when not 
in use. 


Order yours now. $11.00 f. o. . 
factory. Treo, for cent dscouni. thon ‘ca 
accompanies the 





RUROROR 


@ ART METAL a 
CEILINGS 
and 
SIDE WALLS 
The kind that sell and satisfy 


WE have just recently issued a new 1|08-page 
book of new designs—patterns that are up- 
to-date and good lookin We use only high 
grade metals and our hadliincsyt is the latest and 
best, producing clearly stamped figures. 


UN 





BUDURUBUBORUA 


Friedley-Voshardt Metal Ceilings are easy to erect 
—they fit and stay put—they sell and satisfy. 





If you have not received a copy of our new cata- 
log write for your copy today. 
We are specialists in the field of Sheet Metal 
Architectural Ornaments. Write for our catalog. 


Friedley-Voshardt Co. 


Office: Factory: 
733-737 S. Halsted St. 761-777 Mather Street 


CHICAGO, ILLINOIS 


BUBUBUBUBUBUBUBUBUBU 
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D 
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VESUVIUS 


BLOW TORCHES 


in pint or quart sizes 
With quickly removable soldering tron 
hooks. 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 


Write for prices and illustrated 
circular today 


QUICK MEAL STOVE COMPANY 


Div. American Stove Company 
825 Chouteau Ave. St. Louis, Mo. 








For Gasoline 






































Used in Every State 
in the Union. 


VENTILATORS 








The 12-Cylinder Ventilator 


FEOLUS 
FOR HOMES 


erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


FEolus-Dickinson Co. 


Vent Makers Since 1888 


SPECIFY ZZOLUS Ee 


Phone: Lafayette 1862-1863 


The home should be prop- 











50-INCH FORMING ROLL 


This Forming Roll is built in all 
standard sizes, with our Patented 


wine F Device by means of 
which it is opened and closed in 
a few seconds. 

Oy tails © comets line of Shears 
ond Punches, all sises, for hand or 
belt power. 

Write for Catalog “ R’ 


BERTSCH & CO., Cambridge City, Ind. 











RAPID HEATING THERMOS 


With or Without Gravity Action Shut-off. 
Money Saver—Time Saver. 

For Heavy, Rapid Work. 

A Big Fire—A Medium Fire—A Small Fire. 
Thermo No. 4 Write for further details today. 


THERMO GAS FURNACE CO. *%,5iss*! Chicago 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, Ill. 


Punches. 


Bertsch & Co. 
Cambridge City, Ind. 
Parker-Kalon % 
ew York, N. Y. 


Peck, Stow & Wilcox Co., 
— Conn. 
Whitney Mfg. Co., W. 
heckitera, Ti. 


whit Metal Tool 
_ Rockford, Ti. 


Punches—Combination Bench and 
Hand, 


Parker-Kal Cup 
_ ew York, N. Y. 


Whitney Metal aes o 
Whit M ° . 
me oe Rockford, Ill 


Punches—Hanad. 
Whitney Metal Tool Co., 
Whitney Mfg. Co., W. 


m. 
Hocktora, Tl. 


Putty—Stove 
Connors Paint Mfg. Co., Wm. 
Troy 


me , N.Y. 
ecora Paint 
* " Philadelphia, Pa. 
Quadrants—Damper 
ker-Kalon Corp., 
a New York, N. 
Radio—Sets and Supplies. 
Williams Hardware Co., 
Streator, Ill. 
BRanges—Combination Gas & Coal 
Cox Stove Co., Abram, 
Philadelphia-Chicago 
Quick Meal Stove 


St. Louis, Mo. 
Thatcher Co., Newark, N. J. 


¥. 


Btove Co., Abram, 
Cox Stove Co. tiadelphia-Chicage 


Omaha, Neb. 
Stearns Register Co. 
Detroit, Mish, 
Tuttle & Bailey Mfg. Co., m. 
Walworth Run Fdy. Co., 
Ohie 


Eaglesfiela Ventila cea - 
—~ Ind. 
Regulators—Damper. 


ae “he York, N. ¥. 


Repairs—Stove and Furnace. 
Hessier Co, H. B., 


Nerthwestern Stove Repair Ce. % 
Th. 





American enenme, © Mill 


Co., 
Middl letown, Ohio 
David Lupton’s Sons 
Philadelphia, Pa. 
Milwaukee Corrugating Co. 
Milwaukee, Wis. 


Riv er es 
Kirk-Latty Mfg. Co. 
Cleveland, Ohio 


Roasters. 
Lalance & Grosjean us Co., 
Chicago, Ill. 


Co., 2 
Cleveland, Ohio 
Bolls—Forming. 

Bertsch & Co., 
Cambridge City, Ind. 
Cement 
Connors Paint Mfg. Co., Wm., 
Tro 


y, N. Y¥. 
Pecora Paint Co., 
Philadeiphia, Pa. 


Roof—Flashing. 
Bester Co. ES Ez., Syesease, N. Y. 
waukee a a 
Milwaukee, Wis. 
Roofing—Iron and Steel. 
American Rolling Mill Co., 
Middletown, ‘Ohio 
Cortright Metal Roofin 


adelphis 

Phil elphia, Pa. 
Friedley-Voshardt Co 

Inland yy Co., 


Merchant Co., 
Philadelphia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 
National Enameling and so a 
Ce., Granite City Steel W 
Granite City, Ill. 
Osborn Co., The J. M. & L. A. 
Clevel: land, Ohio 


Wheeli Corruga’ 
+ Wheeling, W. Va. 


Kirk-Latty Mfg. 


Chicago, I. 
Chicago, Ill. 


Taylor Co., N. & G., 
Philadeiphia, Pa. 


Roofing— Zinc. 
now funy 2 Ga. 
ew York, N. 

mattis tatins 


Hart & Cooley Co., 
New Britain, Conn. 


Sal—Ammoniac. 


Specials Chemicals Co., 
Highland Park, Il. 


Schools—Sheet Metal Pattern 
Drafting. 

St. Louis Technical Institute, 

St. Louis, Mo. 


Schools—Warm Air Heating. 


Northern Institute, 
Cleveland, Ohio 


Screws—Sheet Metal 
Parker-Kalon Corp., 
New York, N. Y. 


Screens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 


Sheare—Hand and Power. . 
Double-Duty Elbow Co., Aurora, Ill. 
Marshalitown Mfg. Co., 

Marshalltown, Iowa 
Peck, Stow & Wilicox Co., 


Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Brie, Pa. 


and 
American Rolling Mill Co., 

Middletown, Site 
Davis Co., Inc., C. S., Chicago, I 
Inland Steel Co., Chicago, iit. 
Merchant & Evans Co., 
_ Philedet hia, Pa. 

waukee Cussugaiins » 
wa 


ukee, 

National Enamel and Stam: 
Co., Granite City ‘Steel Ww ™" 

Osborn Co., The J. M. & L. A 
° 

Taylor Co., N. & G. 

Wheeling Corruguting Gee ~~ 
ecling, W. Va. 


American Ro! Mill Ce., 


Merchant & Evans Co., = 
Philadelphia, Pa. 


Mention AMERICAN ARTISAN im your reply—Thank you! 


Sheets—Tin. 
Davis Co., Inc., C. &., Chicago, Ill. 
Merchant & Evans Co. a 


National Enameling and ing 


Co., Granite City Steel W 
‘Granite Cit i. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey anes —, Co., = 
York, N. 
Shingles and “Saemees. 
Cortright Metal Roofing Co., 
= @ G. wee Pa. 
o in . 
ee Grand Rapids. Mich. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wheeling Correqeeeaice” 
, WwW. Va. 


Sall Mountain Co., Chieago, Til. 


Shinglese—Zinc. 
Mil k 
waukee Corrugating So. wee, 
Sifters—Ash. 
Diener Mfg. Co., G. W., 
Chicago, IL 
Sky Lights. 
David Lupton’s Sons Co., 
Mil kee C ting “Co., og Data 
waukee Corruga’ 
Milwaukee, Wis. 
Irena. 


Smoke Pipe—Cast 
Heating Sy*tems & ey Co., 
cago, Ill. 


Snips 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


oye 
Chicago Solder Ch: 
Ser eee 
iileauhes, Wis. 
Soldering Furnaces. 
Berns Co., Otto, Newark, N. J. 
Burgess Soldering Furnace 


Columbus, Ohio 
Clayton & Lambert Mfg. yy 


Diener Mfg. Co., G. W., 


me Til. 
Double Blast ite. Ce. 
Quick Meal dina re Ge. Pn 
St. Louls, Mo. 
Thermo Gas Furnace Co., 
Chicago, Ill. 


eee, = 


Soldering Supplics. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals ’ 

Highland Park, Ti. 


Diener Mfg. Co., G. W. 
Chicago, Il. 
Hessler Co., H. B., Syracuse, N. Y. 
Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 
Statuary. 
Friedley-Voshardt Co. 
cchtonee. Ti. 
Gerock Bros. Mfg. Co. 
st. Louis, Mo. 
Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, Conn. 
Btove Pipe Reducers. 


Allred Mfg. Co., Indianapolis, Ind. 
Milwaukee 
waekee Corrateroakes, Wie 


Stoves—Camp. 
Quick Meal Stove Co., 


wee | Mo. 


Stoves—Gasoline 
Quick Meal Stove Co., 
St. Louis, Mo. 
Stoves and 
Cleveland (hE ay Co., 
Cleveland, Ohio 
Cox Stove Co., Abram 
Philadeiphia, Pa. 
Gray & Dudley Co. 


Nashville, Tenn. 
Oakland Foundry Co. 
Belleville, Til. 
Peninsular Stove Co., 


Detroit, Mich. 
Quick Meal Stove Co., 


Thatcher Co., e, Lenie Nes. 


ee. Poe. 
Chicago, 11 












Tile 
Peeora Paint Ce. 
Philadelphia, Pa. 






Tinplate. 
Davis Co., Inc, C. 8., Chicago, Ill. 
Corruga’ Co, 


Milwaukee ’ 
Milwaukee, Wis. 
Na Bnameling and Stamping 


tional 

Co., Granite City Steel W: 
Greate. Gis. tn. 

Gaiters Ca, Tie 2 M. & L. A. 


Cleveland, Ohio 
Taylor Co., N. & G., 
Philadelphia, Pa. 



















Conn. 

nish Co., The, N ork, N. ¥. 
Vas . ear So, Brie, Pa. 
waitn a ae Rocxtord, ™. 


Wattaey tietet Sat m 


Berns Co., Otto, Newark, N. 
Burgess Soldering 








Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Co., 


a oy 
Sturtevant Co., Boston, 


Ventilators—Ceiling. 
Baglesfield Ventilator Co., 
Hart & Comey Co., 
Henry Furnace & Fay. Co. 
Cleveland, Ohio 
Independent Register Co., 


a oa Ohio 
Tuttle & Bailey Mfg. Co. Now York 


ioe i Li ay yO 
upton’s Sons oo. 


Amertsnn Gaal ee - 


Chicago, 11). 
Wire 
American Steel a'Whte Co., 
Chicago, 


Ind. 


m. 


American steel a Wire Co., 
Chicazo, 


ml. 

Coes Wrench Co., 
Worcester, Mass. 
Peru, Ill. 


Merchant @ Svane Os: 


a he 
New Jersey Zinc 


ew York, N. ¥. 
? 
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SITUATION WANTED 





For Sale—Stock of hardware. Tinn 
tools, fixtures and truck. Inhabitants 
Good ng business. Best reason for 
selling. ould like to get out of business 
on or before Aang If interested 

address A-73, care CAN ARTISAN, 
neta South Michigan Avenue, ag, 
nois. 

For Sale—Stock of hardware, or - 
$7,000, in a good farming coun 
territory. High school, ~~ churches il 
sell or rent building. A good shanee for 
a good tinner. Reason for selling on ac— 
count of old age. Address Asemissen & 
Klinger, Oelrichs, South Dakota. 5-3t 

“For Sale—Bstablished fully equipped tin 
40,000." Port Arthur, Texas. pulation 

Retiring on account of old age. 

Opportunit iy for a hustler. Address P. A. 

utke, 12 5th Street, Port Arthur, 
Texas. 6-3t. 

“For sale—Sheet metal, hea ~raainios 
shop and sporting goods, in ie fastest 

wing town in the = S et of 
reasons for selling. Address A 
AMERI ARTISAN. | South ‘Michi. 
, Tilt inois. 5-31. 


fn hea shop 
Hfeason for sale es 


ey Mitty — 
4-3t 











CAN 
gan Avenue, Chi 
For Sale—Plumbin 

in northern Iowa. 
tog, 4g death. For 
. E. Schrader, 








selling seein we make 
money us test Fac- 
Ay eS, We employ no 


be in South Dakota. 
CAN 
gan Avenue, Ch 








ess 

with items stand- 
ard equipment. Can be moved or con- 
ducted in it location build- 
- he Mfg. Co., e, 

uri. 

r oa and tin shop in 
Denver, lorado. One of the best s 
in city. Plen 





= 

to step into an established paying shop 
in a rapidly growi city in Ne 
With or without buil stock and 

about $2,000, no jun 

cial condition. 

aferisa ion. “ane A-82, care AMERICAN 

N, 620 South "Michigan Avenue, 

Chicaso, Illinois. 6-3t 


th tools and ‘stock. Bop 


eauipped ft. with office and ee gt 





room modern house on same sigs 
rods. Very these ix ant Ene tecation tor 

a agency. For full lars 
write F. G. Oberlin, 214 South St., 





For Sale—$1,000 buys a well equipped 
sheet metal and radiator shop, doing good 
business for seven years, located in a city 
of 22,000 Bases a, good reasons for 
selling. particulars to the 
Automobile Sheet. Metal Company, corner 
en ee See 
so 


For Sale—First-class sheet metal shop 
with one—ton truck. This shop has 
oe ym my zonem. Machinery in 

tg th for sell— 





HELP WANTED 





Wanted—Two good furnace salesmen to 
sell warm air heating ayateme direct to 
home owners in Moline, Rock Island and 
Davenport. Wonderful rtunity to 
make money. Will teach ‘the a —— 
of the game. We sell and the fin- 


est furnaces and heatin pit 4 in 
America. Address General Manager EB. A. 
Freed, 1530 3rd Avenue, Moline, —, 
Wanted—As soon as possible an all 
around plumber and steamfitter. We have 
a steady position for a man that would 
like ‘to settle down in Northern Illinois, 
tes a job. Please state age, 
nationality ay w s expected. Address 
A-67, care ART 620 
South Mi chigan Avenue, Chicago, Minois. 
~“Tinner Wanted —To work for yourself. 
Stop punching clock. With $5.00 
oy and hand |x you can make $10 
to $20 day at home or travel. I am 
doing so 7 Printed instructions 
$2.00. t $100, “with letter and bal- 
u make it. Address L. E. 
ee Indiana. 3-4t 


an —class tinner and furnace 
man who will he willing to invest not less 
than $500 in stock in the company, that 
can show a fair profit for the past three 
years. Must be able to estimate tin and 
furnace work. Address Seeger Sheet 
Metal Furnace Company, 660 3rd 
Street, Milwaukee, Wisconsin. 5-3t 
Wanted—A good tinner and sheet metal 
worker. Inside and outside work. Steady 
job for one that shows interest in his 
work. Eastern Iowa city of 16,000. State 
Wages and references. Ad A-80, care 
CAN ARTISAN, 620 South Michi- 

gan Avenue, Chicago, Tilinois. 6-3t 
““Wanted—Expert sheet metal worker 
(Not over 40 years of age) with ability to 
make quickly and neatly, Anything in 
Sheet Metal. pay and steady work. 
Address Shop Foreman, P. O. 123, 
North Emporia, Virginia. 4-3t 
“Wanted—Good tinner and sheet metal 
worker. Knowledge of plumbing desirable 
put not Bt Not over years of 


d to man 
oe 2 can deliver. Address Mitton L cer 


Alexander City, Ala 
a be first class in 








ance when 
Miller, Good 

















Wanted—Tinner. 
all lines of sheet metal work. freee job 
for man knowing his line. The etal 
Products Co., 118 N. Weber, Colorado 

, Colorado. 4-3t 


iS) 
SITUATION WANTED 


Situation Wanted—I would like to hear 
from some hardware firm that needs the 
service of a good sheet metal and i 
tical furnace man with years of ners 
Spee. Good references. Steady position. 

ht consider installation ——_- 
>, a good line of furnaces, ress A- 
85, care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois.  6-3t 


Situation Wanted—By March ist. By a 
first class combination plumber, tinner, 
steam fitter and all around 
fer a job with some good hardware firm. 
Married, want steady position the year 
around. Please state w in first letter. 
Address A-70, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 4-3t 


Situation Wanted—Position by first class 
sheet metal worker. Can do anything in 
sheet metal line and layout own patterns. 
Forty years of age. Can do estimating and 
fully capable of taking charge of shop as 
fereman or superintendent. Expert on 
blower and ventilating systems. Address 
Arno C. Goethel, care Ludwig Hotel, Wi- 
nona, Minnesota. §-3t. 


Situation Wanted—By a married man 
with twenty years’ experience in heatin ng. 
plumbing, sheet metal, pump and win 
mil wor Do not use tobacco or liquor 
in any form. Can furnish the best of ref- 
erences. Can start work at any time. 
State wages in first letter. Address A-T75, 
care A RICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 5-3t 


Situation Wanted—Live wire furnace 
and warm air heating engineer would like 
to get in correspondence with warm air 
furnace manufacturers that are interested 
in operating a retail furnace business in 
Milwaukee My ry Address A-65, care 
AMERICAN AR 620 South Michi- 
gan Avenue, hioswe. "Minois. 4-3t 


Situation Wanted — By sheet metal 
worker and furnace man. Am a married 
man, 26 years of age, with six years of 
practical experience. Am honest and en-— 
ergetic. Have a desire to learn. Address 
A-$1, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, linois. 

t 




















Situation Wanted — An all around 
plamber tinner and furnace man who un- 
erstands steam and hot water heating 


and all around repairing. Will any- 
where. pftzecs A-83, care A RICAN 
ARTISA 620°. South Michigan Avenue, 
nois. 6-3t 





Chi 
Situation Wanted—l am open for a 
proposition on a commission basis with a 
= concern to ont Pont or sheet 
tal goods on the ve some 
tinmese and plumbers tools which will sell 





cheap. Address M., P. O. Box 27, Oswego, 
Illinois. ta ya 4-3t 
Situation Wanted — By sheet metal 


worker as shop man or inside foreman. 

on cornice, skylight, heating, ven— 
tilation and blowpipe on an and all 
classes of sheet metal work. iddle age. 
Steady job. Address D. C. C., 948 North 
Illinois Street, Indianapolis, Indiana. 5-3t 


Situation Wanted — Hardware man 
wishes to connect with Al firm. Have had 
12 years’ experience. Only steady position 
considered. Married. Can give A-1 refer- 
ences. Address A-74, care AMERICAN 
ARTISAN, 620 South Michigan Ave., Chi- 
cago, Illinois. 5-3t. 


Situation Wanted—By a furnace neta 
er on new and old houses. Understand 
the furnace business. Want position with 
some reliable firm. Address A-79, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 6-3t 


Situation Wanted— a first class tin- 
ner and furnace man. eady and reliable 
would like position with some good firm 
in Wisconsin or Illinois. Address A-64, 
care AMERICAN ART N. 620 South 
Michigan Avenue, Chicago, Illinois. 4-3t 


Situation Wanted — Tinner and warm 
air furnace installer wants position with 
hardware firm. Small town west of Mis— 
—- river. Address A-78, care AMER- 
ICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 6—3t 




















Situation Wanted—Shop foreman would 
like to hear from furnace manufacturers 
that are interested in the manufacturer of 
tin and galvanized furnace pipe elbows, 
etc. You can uce double safety pipe 
for 1 cent per foot. Furnace casings and 
hoods at prices that will surprise you. Ex- 
pect to save more than my sal from 
the start. Address A-66, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 4-3t 


Situation Wanted—Young married man 
wants position as tinner, plumber and 
furnace man in Iowa, Minnésota or Wis- 
consin. State salary in first letter. Steady 
Kelleher only considered. Address Harold J 

elleher. Clear Lake. Iowa. §-3t 

“Situation Wanted—By experienced sheet 
metal and furnace man. Nothin but 





steady job. State wages. Married. Steady 
worker. Address 1114 lith Street, Sioux 
City, Iowa. 6-3t 


When writing mention AMERICAN ARTISAN—Thank you! 











- e 
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SPECIAL NOTICES 











Situation Wanted—First-class furnace 
and sheet metal man wants position with 
good firm, in central states preferred. 


Missouri, Iowa, Wisconsin or [llinois. 
State wages, etc. Address Edward Thiel, 
Springfield, Missouri. 6-3t 





Situation Wanted—By first-class tinner 
who also does plumbing. Married and re- 
liable. Capable of estimating and ng 
out work. Address A-84, care A RI- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. 6-3t 


TINNERS’ TOOLS 


For Sale or Trade—One 18-inch hand 
and corrugating machine, 4-inch 
rolls. achine is good as new. Weight 
about 200 pounds. Will sell for $15.00 or 
trade for elbow machine that can be used 
in common machine standards. Address 
Acme Sheet Metal and Radiator Works, 
Parkston, South Dakota. 6-3t 


For Sale—1 circle shear 60-in. circle, 
6-in. Diameter cutters. Power driven to 
ot ee. {eee one bo ge , ar 

rump auge 48-in. wide. ress 
A-68, care ‘AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, conse. 

















Wanted—Double seamer to make wash 
boilers 14% in. bottom, 19% in. diameter. 


Top, 20 ins. high flaring dise, 26 gauge 
material. Also throatless shear. State 
make, condition and lowest ce. 
Address P. O. Box 147, Comfort, : y 





Wanted—Set of used tinners tools and 
machines including an eight foot brake. 
State condition and price. Address BE. W. 
Hiatt, Sarasota, Florida. 4-3t 


BOOKS 


Th “Home Instruction for Sheet 
ers,”” by William Neubecker, 
and ones by Frank X. Morio, contains 








ni on e and setting the 
itched skylights, stationat ft . 
pite mary and mov- 
able louvres, turret sash, g, etc 
00 ill ions, bound in 
cloth, th 15 fol plates bound se 


rately. Price 
Department, ° 
South Michigan Avenue, Chicago, Illinois. 


Order your books now with ur re- 





vantage of this saving also. 


SPECIAL NOTICES 











rate of $3.00 per inch per in- 


sertion. 
PATENTS 





HUBERT E. PECK 
Patent Attorney 
Barrister Bidg., WASHINGTON, D. C- 


WANTED 


A first class hustling city furnace 
salesman, one familiar with house to 
house canvasing preferred. Commis- 
sion. Address L-46, care AMERICAN 
ARTISAN, 620 South Michigan Av- 
enue, Chicago, Illinois. 5-8t. 





PRACTICAL HEATING MAN 
WANTS POSITION 


All around heating and plumbing ex- 
pert looking for a change. Superin- 
tendent, estimator, or direct charge 
with responsible firm. 

I am a practical plumber holding 
state license; good draftsman and 
thoroughly acquainted with vapor, 
vacuum, steam, water and warm air 
heating. Have laid out and installed 
jobs in small to large offices and pub- 
lic buildings. Use standard code in all 
warm air work. At present employed. 
Would consider a change. Prefer Cal- 
ifornia. Not afraid to work, am not 
looking for a snap. Address L-45, 


care AMERICAN ARTISAN, — 
South Michigan Avenue, Chicago, 
Illinois. 3-lt 





WANTED 


Sheet Metal Foreman, expe- 
rienced in laying out and capable 
of developing a shop to take care 
of a growing business. Principal 
products Cornices, Ventilators, 
Skylights, Marquises, etc. Shipped 
to all parts of the United States. 
State nationality, age, married or 
single, experience, references. Ad- 
dress International Steel & Iron 
Co., Evansville, Indiana. 6-1t 


FURNACE SALES 
EXECUTIVE 
WANTS POSITION 


Young, active furnace man who 
knows warm air heating by reason of 
actual experience and who has been 
responsible for developing sales and 
selling systems and ideas, is open for 
position with any furnace manu- 
facturer. Will furnish references as 
to ability and character. Want to 
connect at once. Address L-36, care 
AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, memes 


Manufacturing Business For Sale 


Having developed a new item and wish- 
ing to devote our entire time to it are offer- 
ing for sale our business of manufacturing 
Auto Radiator Repairing Tools and Supplies. 
This is a well established business with items 
recognized nationally as standard equipment. 
Can be moved or conducted in its present 
location and building. F. L. Curfman Mfg. 
Co., Maryville, Missouri. 3-4t 











The 
“CENTENNIAL”’ 
Rain-Water Cut-Off 
The strongest, most durable 
and cheapest CUT-OFF on 


the market. 
ly single cut-off 
to fit Corrugated 








SULLIVAN-GEIGER CO. ; 
501-509 Madison Ave, INDIANAPOLIS, IND. 








FOR SALE 
Plumbing, Heating, Sheet 


Metal Shop and Hardware 


City of 1,000 with two eemnanins, oh 
industry and ranch community. 

shop in city. Plenty of work. Wi 
sell with or without building. Good 
location. Stock and equipment seven 
thousand dollars. With building four- 
teen thousand. Actaal cost of building 
and lot, stock and equipment, twenty- 
three thousand. Will sacrifice on ac- 
count of going back to ranch. About 
four thousand cash, balance on easy 
terms. Address W. R. Cronk, Box 
474, Glenrock, Wyoming. 25-3t 





SITUATION WANTED 


As Sales Manager or Assistant to 
the Sales Manager of a good respons- 
ible stove or furnace company by 
young man who can show actual proof 
of his abili Am not a “job hunter” 
but am looking for a connection with 
good possibilities as I feel I have out- 
ro my present ition. Address 

30, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 22-4t 





WANTED 


Traveling men who have had 
experience in selling stoves and 
warm air furnaces in Indiana, 
eastern parts of New York, Con- 
necticut, Massachusetts, and Ver- 
mont, and the eastern parts of 
Pennsylvania and New Jersey, 
address L-48, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 6-tf 


SALESMAN WANTED 


To sell high class competitive 
type cast furnace, also a complete 
line of furnace accessories in the 
State of Illinois. Address L-4, . 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 2-3t 


SALESMAN WANTED 


To sell well known furnaces to 
the wholesale trade in Chicago. 
Address L-37, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. -2t 











WANTED AT ONCE 


Furnace salesman for Indiana who is 
experienced, to call on trade and sell 
a high grade quality furnace. Write 
full particulars in first letter. The 
Estate Stove Co., Hamilton, a - 


Say you saw it in AMERICAN ARTISAN—Thank you! 








February 6, 1926 
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Books to read Now! 


7 
| 


245 Pages, 


6x9 ins. Cloth, $3.00 





Designing 
Heating and Ventilating 
Systems 
By 
Charles A. Fuller 


Consulting Engineer 


HIS new edition, treats the practical application of 

engineering rules and formulas in every day use, in 
laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in a 
simple manner. 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 





258 Pages, 


77 Figures— 
6x9 ins. 


Cloth, $3.00 


Furnace Heating 
By 
William G. Snow 


Member: American Society of Mechanical Engineers; American 
Society of Heating and Ventilating Engineers 
THs practical book deals with the different types of 
furnaces, their design, construction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 
fittings. 


AMERICAN ARTISAN 
620 S. Michigan Ave., Chicago, III. 


89 Figures— 


AMERICAN ARTISAN AND HARDWARE RECORD 


COES 











| FOR the customer who wants a 

Screw Wrenchtodo all sorts of 
work—to stand up under all kinds 
of strains—the Coes Steel Handle 
is the kind to sell. 


Anall-steel wrench, properly heat 
treated, wearing parts hardened. 
The ideal wrench for “‘all-’round 
rough use.” 


How is Your Steel-Handle Stock? 


Coes Wrench Co. 


ESTABLISHED 1841 IN 
Worcester, Mass. 


3 C McCARTY & CO.,29 Murray Street, New York 
JOHN H. GRAHAM & CO., 
113 Chambers St., New York 























FENWICK FRERES, 8 Rue de Recrey, Paris, France | 





STEEL 
HANDLE 











electrical, rope, barb 

plain, nails (bright and 
coated), tacks, spikes. 
bale-ties, hoops, springs, 








netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 


Illustrated Books describing uses, Free 


American Steel & Wire 


Chicago New York Boston 

Denver Birmingham Dallas Compan 
U. 8. STEEL PRODUCTS CO.: y 

San Francisco Los Angeles Portland Seattle 























CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 





THE BEST BRAKE FOR ALL PURPOSES: 
Most Durable, Easiest O ted, Low in Price; 
Made in All hs and to Bend Al! Gauges 
of Metal. Over 23,000 in use. 


WRITE FOR PARTICULARS 


DREIS & KRUMP MFG. CO., 7404 Loomis Street ,CHICAGO 
ts 





Vas actA 








ed, | 
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METAL CEILINGS OF 
REAL ARIISHC MERIT 


Sg en ees aN = ee a EE re Sd ak te 
. . . . rasa Se e* sennas se a bhee ae ae RSAESR eH SEER REL REPRE eRe eu Ree est 
QUT TTI TA seen 7 ue aS ~ Same win 9 eee ee neg , 


abe ete aN ee ee eee wee he 
















Semmes Chamero Rhee wre  caatieeeeaestmanpasiieninentiedinantinndsn] 
apie Sidibstaanaall ETT TE HW AT ERP TN TES hs) PBC He ae Foe 


ih 











Invisible Joint 
ton 
Design No. 2735 





O many metal ceilings are designed == 
without proper consideration for artistic | 
effect and the established traditions of % 

architectural design. Milcor “Invisible Joint” //4 
Steel Ceilings and Side Walls reflect the best f 
thought and skill of the most accomplished |/ 
designers and artisans in Ornamental Metal. 
Their motifs are authentic, their detail cor- 
rect, their treatment finished. 





—~ ai i ~~ -—— «<— = 


~ Se peadinatengadiitieanaie en MET eer tee. nana adeno tednael st: 
— 2 eee 


This is the largest and most complete line 
manufactured. You have a wide choice of 
appropriate “Milcor” Ceiling designs for 
every type of building. Milcor “Invisible 
Joint” Ceilings and Wall plates are true, in- 
suring perfect alignment. All lapping beads 
are re-pressed, insuring perfect fit at these 
joints. They reduce erection costs as much 
as one-third. All nail holes are die cut. 








A large, complete, 
“Invisible Joint” 
talog, illustrat- 
nS Seating epotieuion 
MILWAUKEE CORRUGATING COMPANY in detail, wints wiied on 
MILWAUKEE, WISCONSIN ei bene 


oid to yeu, 


pc gas a lan acta cha ne at tit . Seeeeeeeee 


= MILWAUKEE CORRUGATING CO., 
Milw. , Wisconsin 


Gutiene- —Please send me Free of ch 
new Milcor Ceiling Catalog and Eoin “sing 


Chicago, Ill. Kansas City, Mo. La Crosse, Wis. 


= Wee 





MILCO 





